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Sparks 


“Drive Like a Gentleman” 
Why Accidents? 





GM Salaries 
Black’s at White— 


err < 
By 


Chris Sinsabaugh 





NICHE in the automobile in- 

dustry’s hall of fame is 
occupied by William A. Pungs of 
Detroit, who in the early days 
built the Pungs-Finch car and 
who, in 1898, bought a four-cycle, 
two-cylinder engine from Gustav 
Daimler of Germany and put it in 
a boat which ran until 1910. 

The old gentleman the other day 
celebrated his 86th birthday and 
in writing a prescription for liv- 
ing long and happily, unconsci- 
ously perhaps, gave us a creed 
that is startlingly applicable to 
the crusade for safety on the 
highways which is now being car- 
ried on so vigorously by the auto- 
mobile industry and organizations 
waging war on the reckless driv- 
ing of motor cars. 


* * 


“I BOUGHT my first car in 
1895, and I’ve been driving my- 
self ever since,” said the veteran 
Pungs. “In all that time I’ve never 
had an accident. The secret of it 
is, DRIVE LIKE A GENTLE- 


MAN.” ae 


THIS PUNGS statement and 
the receipt of a copy of “Thou 
Shalt Not Kill!” published by the 
Travelers Insurance Co., of Hart- 


* 


ford, Conn., influence the trend 
of today’s column. Thumbing 


“Thou Shalt Not Kill!’’, I find that 
the insurance companies are as 
worried over the 36,000 deaths as 
a result of traffic accidents as are 
the automobile manufacturers. 
With the latter there is the reali- 
zation that if this death toll con- 
tinues to mount there will be 
legislation enacted that will be so 
restrictive as to be reflected in 
the reduction of sales of cars. 
With the insurance companies I 
believe that their campaign is 
carried on, not to secure new busi- 


ness but to reduce the number of | 
accidents, thus saving big money | 


on policies already in force. In 


other words, 
Making motorists drive like| 
gentlemen is such an ounce. 

a a *” 

THAT TRAVELERS book, for 
which G. D. Newton is respon- 
sible, I understand, bristles with 
facts and figures on automobile 
accidents in 1934. Statistics bore 
the average reader, but the find- 
ings accompanying each table are 
interesting. For instance, the! 
book cites the fact that from| 
1 to 6 a.m., when traffic is the 
lightest, the rate of death per| 
accident in ’34, was nearly 32 per| 
cent worse than the average for 
all accidents combined. 

Breaking down the drivers in- 
volved in accidents, according to 

(Continued on Page 16, Col. 4) 





















an ounce of pre-| 
vention is worth a pound of cure. | 


The Trade Newspaper of the Industry 
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Selection Ends 
Bitter Legal Row 
In Federal Court 


Detroit, May 10.-- Ending the 
litigation involving the Hupp 
Motor Car Co., the formal elec- 
tion of a new board of directors 
and selection of Vern R. Drum 
as president and general man- 
ager has been announced here. 

The company’s out-going board 
of directors elected Drum presi- 
dent at a meeting in the Book- 
Cadillac Hotel late Tuesday after- 
noon. New directors will meet 
later this week. 

George L. Schein and Joseph 
Cohen, attorneys for the com- 
pany, said they were delegated 
to notify Federal Judge Edward 
J. Moinet of the board appoint- 
ments, made in compliance with 
an agreement of attorneys for 
the two factions in the company. 

Archie M. Andrews, who has 
been board chairman, and J. 
Walter Drake, seeking removal 
of Andrews through the Federal 
Court, are members of the new 
coalition board. Frank S. Lewis, 
of Toledo, named a defendant in 
Drake’s suit, and Andrews will 
be the only holdover members. 

The new members beside Drake 
and Drum will be Alex J. Groes- 
Page 4, Col. 2) 
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Founded 1925 


Automotive Baily 








The Party of the Second Part 


(An Editorial) 








D 


management with a contractural agreement setting forth 
immediate demands and forecasting others. In the pre- 
amble to the agreement the Chevrolet company is named 
the party of the first part “hereinafter referred to as the 
employer” and the United Automobile Workers Federal 
Union Number 18,384 is referred to as party of the second 
part “hereinafter referred to as the employes.” 

Upon what grounds, or by what right this group hoped 
to set itself up as the sole representative workers in the 
plant was not made clear. Under the President’s settle- 
ment last spring, all employe groups were to have propor- 
tionate representation with their employers. Under the 
Toledo agreement the local number 18,384 would be whole 
hog. 
Notwithstanding this point, which the company ignored, 
officials submitted counter proposals designed to meet 
other demands made by the union. These proposals in- 
cluded: A five per cent increase in pay for all workers. 
Prior to this increase all out of balance wages were 
adjusted upward to within 10 per cent of the higher 
bracket. The company agreed rigidly to enforce seniority 
rules as to lay-off and rehiring establisfied by the govern- 
ment for the industry. It agreed to make each employe’s 
service and seniority record available to him upon re- 
quest; it agreed to meet with duly accredited representa- 
tives of the employes upon all questions arising between 
6, Col. 1) 
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Financing Called Unsafe 


MEWA to Stage 


Fourth An aaa 


Summer Session! + 





Chicago, 
annual summer conference 
MEWA regional representatives 


will be held here next month, it 
was announced today at head- 
quarters of the Motor and Equip- 
ment Wholesalers Assn. The date 
for the first sessions has been 
tentatively set at June 17. 


Directors of the association will 


|confer during the meetings on a 


number of jobber questions, par- 
ticularly the plan for classifying 
and grading manufacturers ac- 
cording to their wholesaler poli- 
cies. This topic will also be 
thrown open for discussion by the 
regional representatives in attend- 
ance. 


Jobbers will be welcome to at- 
tend the open sessions, it is stated, 
whether or not they are members 
of the MEWA. The same ruling 
will apply to manufacturer rep- 


| resentatives. 


E. T. Satchell, president of the 
MEWA will preside at most of 
the conference sessions. 


May 10.—The fourth! sreater volume than ever before. | 
Of! The available statistics seem to | mobile production figures, as esti- 


& & 
| Chicago, May ‘10. Indications 


| that wholesale used car financing AMA Estimates 


| is traveling at an unsafe pace 

| are discussed by the National " 

Assn. of Sales Finance Com- Apr ° Production 
panies in the current NASFC . 
News, which states: At 477,546 Units 


“Tt is certainly true that whole- 


sale financing is being done in a} - 
a O- 


Detroit, May 10.— April 
| mated by the Automobile Mfrs. 
Assn., showed output of 477,546 


cars and trucks, compared with 


Col. 1) 
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The Top Ten 


First Ten in Registrations 
as Reported in ADN Today 
1935 1934 
Pos. Make Pos. 
1—217,513 Ford 106,906— 1 
2—120,504 Chev. 90,374— 2 
- 90,971 Plym. 

4— 39,722 Dodge 


the second largest April on 
production in the United States 
and Canada was 1,591,381 units, 
compared with 1,125,349 a year 
ago. 


The extent of the recovery in| 


5— 29,989 Olds. 





6— 29,475 Pont. 14, '623— automobile activity is demon-| 
7— 16,068 Hud.* 10,662— strated by the fact that both the 
8— 13,820 Buick 11,329— April and the four months’ out- 
9— 9,278 Chrys. 2,875—10 put figures were 11 per cent 
10— 8,524 Stude. 9,006— 8 larger than average output in 
“Includes Terraplane. | the comparable periods of the 


Makes 

351,472 
complete figures 
1935-1934, pages 
17, this issue. 


Total All 
601,710 


six years 1923-1928 which repre- 
sented the peak period in the 
industry’s history, preparatory to 
the 1929 boom. In 1929 the April 
record was 663,811 cars and 
trucks. 


to 
16 


See 
date, 











URING the aeaian weeks of April a group of workers 
in the Chevrolet plant at Toledo, O., presented the 


451,805 in March and 371,338 in 
Pacscnaer Cars April, 1934. This total was the) 
largest for any month since 


August, 1929, in addition to being | 


record. For the first four months, | 
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OHIO STRIKE MARKS TIME 


Drum Named H upp Head 





1T...... ......733: 000 Idle As 
Workers Spurn 


GM Peace Offer 


Walkouts Threatened At 
Hupmobile and Buick 


Motor Plants 








Detroit, May 10. — Possi- 
bilities of a settlement of the 
Chevrolet-AFL controversy 
loomed again today with the 


scheduling of a conference 
between General Motors officials 
and union leaders for Saturday 
morning. 

The conference will be held at 
the Commodore Perry Hotel at 
Toledo and will be attended by 
W. S. Knudsen, executive vice- 
president of General Motors; 
Chevrolet officials; a committee of 
workers representing Federal 
Labor Union No. 18,384; Francis 
J. Dillon, general organizer of the 
AFL; Edward F. McGrady, first 
assistant Secretary of Labor and 
Thomas J. Williams, conciliator 
from Washington. 

Additional labor troubles hov- 
ered today over the Hupp plant 
in Detroit and the Buick plant in 
Flint, Mich. Threats of a second 
strike at Hupp were made by Dil- 
lon who said the AFL union there 
would walk-out if the Automobile 
Labor Board headed by Dr. Leo 
Wolman attempted to hold a col- 
lective bargaining election among 
the workers. Members of the Bu- 
| ick local of the United Automobile 
| Workers will meet Saturday night 
to consider final action on GM 
policies with regard to employer- 
employe relations. Dillon today 
requested postponement of strike 
action at Flint pending the out- 
come of the Toledo meeting to- 
morrow. 

As the Toledo strike enters its 
fourth week some 33,000 workers 
in General Motors and Fisher 
Body plants throughout the coun- 
try remain in enforced idleness 
due to the tying up of the Chev- 
rolet transmission plant. 

Striking workers in the Toledo 
plant rejected by a vote of two 


(Continued on Page 2, Col. 5) 


Nash Expends 
$1,525,000 on 
New Equipment 


Kenosha, Wis., May 10.—Manu- 
facturers of heavy machinery, 
dies and small tools have bene- 

| fited to the extent of some $1,525,- 

000 from orders placed by the 
| Nash Motors Co. during the past 
six months, E. H. McCarty, presi- 
dent, stated here today. 

It is expected by the trade that 
| most of this new equipment will 
| be used in the production of the 
| additional Nash series which, ac- 
| cording to rumor, has been under 

process of development for some 
time. To date little information 


(Continued on Page 18, Col. 4) 















a ee aS 





AUTOMOTIVE DAILY NEWS, SATURDAY, MAY 11, 1935 


Manufacturers Pledge Full Support to Dealer Code 


Instruct Representatives 


To Respect Pact in Detail 


St. Louis, Mo., May 10.—A clear 
conception of the whole-hearted 
support which manufacturers are 
rendering the MVRT Code may 
be gained from letters received 
recently by F. W. A. Vesper, pres- 


ident of the National Automobile | 
| an 


Dealers Assn. 

The letters, which 
Alfred P. Sloan jr., 
General Motors; J. E. Fields and 
J. W. Frazer, president and vice- 
president respectively of 
Chrysler Corp., show definitely 
that manufacturers have _in- 
structed their field representatives 
to respect the dealer code. 

Sloan calls for 
port” 
manufacturers and he _ asserts 
that a neutral position means 
nothing. His letter follows: 
“My dear Mr. Vesper: 

“You will recall that we were 
discussing once more, when you 
were here yesterday, the position 
of the automobile manufacturer 
and General Motors in particular, 
to the Code, with specific refer- 


are from 


ence, at the moment, to what we | 


term the 
contract.’ 

“We told you, the same as I 
have told you many times during 
the past year, that we believed in 
the stabilization of used car 
prices and an _ equitable level. 
Again, we feel that it is going to 
be difficult, if not impossible, to 
accomplish this objective without 
the support of the manufacturers 
Still again, that it will require 
concerted action on the part of 
the manufacturers; i.e. no one 
manufacturer can do it alone. 
Support, according to my think- 
ing, means more than a declara- 
tion of policy. It means, insisting 
that the policy be carried out. A 
neutral position means nothing. 
The position must be a positive 
one. 

“We have felt, as we explained 
to you, loath to urge upon our 
own organization, or seek aggres- 
sive co-operation from _ other 
manufacturers, in view of the 
great uncertainty that exists, as 
to the legality of what is being 
done. Now, super-imposed on it 
is the trend of thinking against 
even continuing the possibilities 
that are, at the moment, open to 
us. I am not talking so much as 
to the legality of the Code, as I 
am the legality of positive co- 
operation between the manufac- 
turer and the dealer with respect 
to the Code. These questions are 
entirely different, but, in my judg- 
ment, they are both essential to 
a solution of the problem. 

“As I have told you, it looks at} 
the moment as if, within the next 
forty-five days, we could see more 
clearly as to what the rules, that 
are to govern us in the future, 
were going to be. You state that 
inaction during that relatively 
short interval of time, is highly 
undesirable and that it would be 
helpful to the general cause if we 
show our belief in the liquidating 
damage agreement, by subscrib- 
ing to it so far as our retail dealer 
outlets are concerned. 


“We have canvassed the situa- 
tion since yesterday, and we are 
prepared to say to you that, so 
far as the retail dealer outlets of 
Buick, Chevrolet, Oldsmobile and 
Pontiac are concerned, we are 
prepared to do that very thing 
and we will do it, as evidence of 
our desire to co-operate, in the 
first place, and, second, as evi- 
dence of our belief in the ob- 
jective that you are working for 
and the willingness to actively 
co-operate if a foundation in fact 
exists. 


‘liquidating damage 


“Very truly yours, 
(Signed) Alfred P. Sloan jr., 
President. 
General Motors Corp.” 


Following receipt by the 
National Control Committee of 
the MVRT of a number of allega- 
tions that manufacturers’ repre- | 


“positive sup-| 
of the dealer code by the| 


president of | 


the} 





sentatives were urging dealers to | 


violate the retail code in order 
to gain business, Vesper sent the 
following letter to all manufac- 
turers of motor vehicles. 

“From time to time during the 
past few months, information of 
authentic character has been 
forwarded to this office by dealers 
representing various makes of 
motor vehicles, to the effect that 
representatives of 
are advising them to disregard 
the Fair Trade Practice Pro- 
visions of the Motor Vehicle Re- | 
tailing Trade Code, if necessary, 
in order that a sufficient volume 
of new car deliveries may be 
made for the particular line of 
motor vehicles in a given district. 

“The National Recovery Ad- 
ministration have advised us that, | 
upon being furnished the neces- 
sary information, they are pre-| 
pared to recommend prosecution | 
of those representatives of the | 
manufacturers who, either by 
word of mouth or written instru- | 
ments, advise dealers to disregard | 
their Fair Trade Practice Pro- 
visions and have authorized us to | 
circulate this advice to all parties | 
concerned. 

“Your attention is called to Sec- 
tion 332 of the Criminal Code 
which provides: 

“*Whoever directly commits 
an act constituting an offense 
defined in any law of the 
United States, or aids, abets, 
counsels, commands, induces 
or procures its commission is 
a principal.’ 

“We are sending you _ this 
memorandum so that there may 
be no misunderstanding concern- 
ing the situation and we sincerely | 
request that you advise your 
representatives accordingly. 

(Signed) “F. W. A. Vesper, 

Chairman, 

National Control Committee.” 


The following letter from J. W. 
Frazer, vice-president of the 
Chrysler Corp., was then received 
by Vesper, It indicates that the 
matter was at once called to the 
attention of field men as copies 
of the ruling were immediately 
mailed out. 

“Mr. F. W. A. Vesper, Chairman, 
National Control Committee, 

St. Louis, Mo. 

“Dear Sir: 

“We have you letter of April 1 
calling our attention to Section 
332 of the Criminal Code, which 
provides: 

“*Whoever directly commits an 
act constituting an offense defined 
in any law of the United States, 





or aids, abets, counsels, com- 
mands, induces or procures its 
commission, is a principal.’ 


“In this regard, I wish to point 
out that last October instructions 
were gotten out to our field men 
with respect to the Code, copy of 
which is attached, and this has | 
been our policy right along. We 
are forwarding to all of our men 
in the field a copy of your Gen- 


eral Letter of April 1, to all 
Manufacturers. 
(Signed) “J. W. Frazer, 


vice-president 
Chrysler Corp.” 
The bulletin referred to in the 
above letter reads as follows: 
“Chrysler Corp., Detroit. 
“Oct. 11, 1934. 
“To All District Managers: 

“There has been a great deal of 
discussion during the past few 
months among automobile dis- 
tributors and dealers regarding 
the merits and demerits of the 
Motor Vehicle Retailing Code, and 
opinions, both pro and con have 
been expounded in our offices 
here at the factory by visiting 
distributors and dealers. 

“We feel that it is timely for 
us to give you your Home Office's 
views in regard to the code situa- 
tion. 

“You are doubtless aware that we 


4, Col. 4) 
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the factories | 






Fords Play Host to ease thats 





A distinguished group of motor car makers was among those attending the _— Conference of Agriculture, Industry and Science ff 


Dearborn Inn. From left to right: 


Nash, chairman 


H. A. Aubinger Named to 
NSPA Field Position 


Detroit, May 10.— Continuing 
the program calling for enlarge- 
ment of the field organization of 
National Stand- 
ard Parts Assn., | 
E. P. Chalfant, 
executive vice- 
president, an- 
nounces the ap- | 
pointment of} 
Harry A. Au- 
binger as field | 
secretary, ef- 
fective May 1.| 
Aubinger will 
make his head- | 
quarters in New | 
York City and 
will devote his time to work with 





H. A. Aubinger 


the association’s eastern mem- 
bers, among whom he is well | 
known. 


Prior to 1919 Aubinger was in 
the automotive maintenance busi- 
ness on Long Island, following 
which he was eastern sales man- 
ager for several parts manufac- 
turers. 

He became widely known 
among both jobbers and manu-| 
facturers as general manager of 
Consolidated Motor Parts, Inc., 
Brooklyn, and subsequently was 
responsible for the organization 
of a large group of automotive 
wholesalers in the eastern states 
known as the Automotive Whole- 
salers Research Institute. Of 
this organization Aubinger served 
as commissioner and at the same 
time has acted as secretary of 
District Administrative Commit- 
tee No. 5 under the code for the 
wholesale automotive trade. 


Chrysler Ships 
33. 050 Cars in 
pe Period 


Detroit, May 10.—Chrysler Sales 
Corp. from Jan, 1 to May 1, 1935, 
shipped a total of 22,050 Chrys- | 
lers. In the same period of 1934, 
Chrysler shipped 14,600 cars. This 
makes a gain of 51.1 per cent for 
1935 over the corresponding per- 
iod of 1934. 


In April, Chrysler dealers set | 
three new “all time” high rec- 
ords for the combined sales of 
Chrysler and Plymouth cars dur- 
ing a single week. In the week 
ending Apr. 27, 5,209 units were 
delivered at retail in the United 
States. This is exclusive of the 
large retail deliveries of Plym- 
ouths by Dodge and De Soto 





| dealers. 





Edsel Ford, 


| try usually 


| Milwaukee plant of the Seaman 


| gram also included inspection of | 


pone Ford Motor Co.; 
of t 


Alvan Macauley, president of Packard; Hi Ford, C. 
Nash board, and Robert C. Graham, of "Graham- Bains. s bea 


New Nash to 


E mbody 


Engineering Changes 


May 10. —Rumor 
additional series 


Kenosha, Wis., 
has it that the 


| of cars, soon to be announced by 


Nash, will incorporate significant 
changes in mechanical design. 

While speculation in the indus- 
reaches its height 
during the period immediately 
preceding the announcement of a 
new model, and gives rise to 
stories having no basis in facts; 
it is generally understood that 
Nash engineers have achieved 
signal success with a principal 
which may revolutionize auto- 
motive design. 

Just what that principle is re- 


| mains a matter of conjecture. It 


would appear, however, from the 
heavy expenditures recently made | 
by the company for new dies, 
tools and plant machinery, that 
production of the new line will | 
entail several new manufacturing | 
methods of a radical nature. The 
recent installation of a battery of 
giant welding machines in the 


Body Corp., for example, points 
to the probability of the car hav- 
ing a steel top in line with the | 
current trend. 

It is reported the engine used in | 
the new car is the most compact | 
ever employed to power a pro-| 
duction automobile. Several hun- | 
dred non-essential motor parts 
have been eliminated and the 
new Nash engine presents a rad- | 
ically different appearance from | 
engines in current use. Economy | 
in operation is claimed for the 
new design. 

The new line, it is said, will not 
in any way conflict with the cars 
the company is now building, and 
it is safe to assume its price range 
will be bracketed by the LaFay- 
ette and the present Nash Ad- 
vanced Six. 

A previewing of the new model 
for representatives of the press 
was held here today. The pro- 


the Nash plant in Kenosha and 
the Seaman body factory in Mil- 
waukee. 

Plans call for bringing out the 
new Nash model about May 20. 
Meanwhile, sales chiefs of the 
company are making prepara- 
tions for trips to various cities | 
where previewings for the dis- 
tributor and dealer selling organ- 
izations will be put on. 

Production has been under way 
for the past two weeks at the 
rate of 140 units a day, and three 
trainloads are reported to have 





been shipped to eastern centers, 
with additional shipments being 
made daily. In other words, the 
objective is to have the new line 
in the hands of dealers, with ship- 
ments coming steadily to them at 
the time the formal public an- 
nouncement is made. 


Hudson Marks 
4-Y ear Record 
During April 


Detroit, May 10.—Sales of Hud- 
sons and Terraplanes for April 
were higher than for any month 
since April, 1931, the peak month 
for that year, according to reports 
from Hudson Motor Car Co. 


Approximately 9,00 Hudson 
and Terraplane cars were deliv- 
ered at retail in the United States 
during April, the most for any 
month since April, 1931. This 
compares with March deliveries 
of 7,313 units, and is 200 above 
the April, 1934, total. Hudson 


| now has more retail outlets than 


at any time since 1930. 
The company has already re- 


| ported a satisfactory profit dur- 


ing the first quarter of 1935 and 
has indicated that April was also 
a profitable month. It reports a 
larger number of retail outlets 
than at any time since 1930. 


33,000 Idle As 
Strikers Reject 
GM Peace Offers 


(Continued from Page 1) 

to one the company’s peace pro- 
posals. With the possibility of an 
immediate return to work here 
blocked by this move, McGrady 
and Williams, hastened to Detroit 
Thursday. After meeting each 
side separately, the Federal of- 
ficials brought them together in 
Knudsen’s office. 


Steel Tube Profit 


Detroit, May 10.—Michigan Steel 
Tube Products Co. reports March 
quarter net profit of $116,243, equal 
to $1.16 on 100,000 shares. The 
company did not report earnings in 
the first quarter last year, but in all 
of 1934 had net profit of $86,616, 
equal to 86 cents a share. 
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225,000 Retailers Send | 


Protest to Legislature 


Washington, May 10.— Unani- 
mous opposition to the Wagner 
labor bill has been voted by the 
Retailers’ National Council, repre- 
senting approximately 225,000 re- 
tail establishments located in 
every state of the Union, and the 
position of the council has been 
laid before key members of the 
national legislature here. 


The council’s objections are, 
Senators have been informed, 
that the proposed bill enables the 
majority, or in some _ instances 


organized minorities, to dictate 
arbitrarily to other groups, 
“thereby violating the inalienable 
right of the individual to work 
without the permission of some 
organization not of his own 
choosing and to which he will be 
required to pay involuntary 
tribute.” The retailers declare 
further that the measure places 
definite, undue restraints upon 
employers without similarly re- 
straining employes or their repre- 
sentatives from like actions. 

“It may unfairly prevent em- 
ployes from joining or organiz- 
ing collective bargaining agen- 
cies of their own choosing,” the 
council asserts, “and it delegates 
judicial authority to a perma- 





nent administrative agency whose | 
acts might lead to grave abuses. | 
In effect, it provides for further 
unreasonable’ regimentation of 
business and permits an unwar- | 
ranted encroachment upon the | 
rights of individual employers 
and employes.” 

The following 


national retail 
associations are federated in the 
Retailers’ National Council: 
American National Retail Jewel- 
ers’ Assn., Limited Price Variety 
Stores Assn., Mail Order Assn. 
of America, National Council of 
Shoe Retailers, National Retail 
Assn. of Music Merchants, Na- 
tional Retail Furniture’ Assn., 
National Assn. of Retail Clothiers 
and Furnishers, National Assn. 
of Retail Grocers, National Re-| 
tail Hardware Assn., National | 
Assn. of Retail Druggists, Na- 
tional Shoe Retailers’ Assn., and 
the National Retail Dry Goods 
Assn. 


The combined membership of 
these organizations is more than 
200,000 retail merchants who em- 
ploy approximately 1,500,000 per- 
sons and account for aggregate 
annual sales of more than 
$10,000,000,000. 








3 Months Registrations 
Show 73 Per Cent Increase 


Detroit, May 10. Consolidation 
of the registration figures for the 
first quarter of 1935 show that in 
passenger cars the industry has 
gained 73.2 per cent over the cor- 
responding quarter of 1934. The 
truck end of the industry has in- 
creased registrations by 22 per 
cent. The increase in passenger 
cars is 239,311 for the quarter and 
7,267 for commercial vehicles. 

In the passenger car list Ford 
takes top honors. 


of 104 per cent has been set up| 


So far a gain | 


against last year’s total for the | 


first quarter, Polk tabulations giv- | 5! 


ing Ford a gain of 105,411 with | 
increases for each month of the | 


quarter. Plymouth has 
place from the stand point of per- 


second | 


centages with a gain of 50 per | 


cent and Chevrolet's increase over | 


last year places it third with an 
increase of 47 per cent. In actual 
figures however Chevrolet 
volume ranks second with an in- 
crease of 28,948 cars and Plymouth 
with 28,803 cars is third in actual 
totals. 

In the “Big Three” class, Ford 
has a runaway position from the 
standpoint of actual figures. The 
“Big Three” has registered a total 
of 404,411 cars and this total is 
71 per cent of all cars registered. 
The “Big Three” have a combined 
increase of 67 per cent over the 
figures shown in last year’s 
records. In this group Ford has 
61 per cent of this volume, Chev- 
rolet has 27 per cent and 
Plymouth 21 per cent. Compared 
with national registrations Ford 
figures show that it has captured 
36 per cent of all cars, Chevrolet 


has taken 19 per cent and 
Plymouth 15 per cent. By groups 
Ford and Lincoln lead with 
206,619 cars or 36 plus to the en- | 
tire total. General Motors is| 


second with 32 per cent and the 
Chrysler group third with 24 per 
cent of national registrations. 
The General Motors group has 
a gain of 60 per cent over last} 
year’s first quarter, the big gains | 
being made by Chevrolet, Olds- 
mobile with a gain of 310 per| 
cent, Pontiac with a gain of 102 
per cent, LaSalle with a gain of 
327 per cent and Buick with a 
gain of 21 per cent. In the 
Chrysler family, decided gains by 
De Soto to the extent of 227 per 
cent, Chrysler with 243 per cent, 
Dodge with 93 per cent and 
Plymouth 50 per cent gives this 
group 75 per cent increase for the 








in | 


quarter and the 24 per cent of 
total registrations. 

Hudson, as a group, shows in- 
creased registrations of 55 per 
cent. In the Nash group Lafayette 
registrations boosted the group’s 
increase for a gain of 42 per cent. 
The cars of the affiliated groups 
have a total of 549,901 for the 
quarter leaving 19,826 for the re- 
mainder of the manufacturers 
some of whom show good in- 
creases. Auburn has a gain of | 
539 cars, Packard with the new 
“120” has a gain of 645, Graham 
54, Hupp 922, Willys 692. Only 
a few makers show any loss as 
compared with last year. 

In the commercial car field 
Ford again has the lead. The} 
industry has shown an increase | 
of 22 per cent or a total gain 
of 7,267 trucks. Ford leads with} 
a gain of 8,173 over last year | 
being 94 per cent ahead of last | 
year’s activities. Ford has regis- | 
tered 40 per cent of all ane! 
registered so far. Chevrolet shows | 
a loss which can be accounted for 
through delayed production even 
though in some states it actually 
shows a gain over last year. Yet 
with a registration total of 13,744 
Chevrolet has captured 40 per| 
cent of national truck totals. | 
Dodge has a nine per cent gain 
and International shows up with | 
a 43 per cent increase over last | 
year’s figures for the correspond- 
ing quarter. Willys has the| 
greatest percentage gain to date. | 


| Overland 


Take Part in Graham “Victory 


Retailers’ National Council Opposes Wagner Bill 


Drive” 





Here is a view of district sales representatives of Graham-Paige Motors Corp. from all parts of the United States and Canada. They 


recently attended a sales conference in Detroit to inaugurate the company’s 
of Graham sales during the next three months. 


Andina Reed | 


For Trade Survey 


St. Louis, Mo., May 10.— 
Announcement was made by 
Jack Frost, assistant to the 
president, F. W. A. Vesper, 
at NADA headquarters to- 
day, that Ernst & Ernst, 
nationally known _ business 
analysts, have been engaged 
to audit the NADA trade 
survey now in progress, and 
also to act as one of the 
consultants in developing 
final findings. 

The engagement of Ed- 
ward Payton, Cleveland, 
management consultant, 
who for many years has 
on automobile 


specialized 
dealer problems, as one of 
the consultants in the sur- 
vey, was also announced by 
Frost. 

In this connection, Payton 


issued the following state- 
ment: 

“To all dealers: 

“Let me urge you to care- 
fully fill out and send im- 
mediately to NADA the 
profit analysis forms which 
you have received. 

“There will be a supple- 
mental form and I also urge 
you to fill this out and re- 
turn it immediately upon 
receipt of same.” 

(signed) “Edward Payton.” 


Willys Seeks 
O.K. To Make 
10,000 More Cars 


O., May 
receivers 





Toledo, 
went 





“Victory Drive’’ 
Conferences will be held in Detroit every three months. 


which has for its objective the doubling 


Packard’s Production 


Sets New All-Time High 


Detroit, May 10. 


| now exceeding all records for the 


| the 


of the Packard 
it was announced 


entire history 
Motor Car Co. 
today. 
new 120 car is being built 
now producing to nearly its full 
capacity, production for May is 


| being maintained at the rate of 


6,100 cars per month. During the 


entire history of the company the | 
biggest previous production month | 


5,548 cars 
during 
shipped 


was October, 1928, when 
were built. This was 
year in which Packard 


| 49,698 cars. 


| building cars were 


On Tuesday of this week all 
records for daily shipments dur- 
ing the 35 years Packard has been 
broken. The 


| record for the day was 333 cars. 
| The highest number of cars ever 





10.—Willys- | 
into | 


United States District Court Wed- | 
nesday to ask permission to make | 


an additional 10,000 Willys pas- 
senger cars. Attorneys for the re- 
ceivers have returned from New 
York where they received per- 
mission from the _ bondholders’ 
committee to continue operations 
beyond the 15,000 cars originally 
authorized and which will be com- 
pleted soon, 





9,000,000 Car Year Ahead, 


Moock Tells 


Chicago, May 10.—The automo- 
bile industry is headed toward an- 
other 5,000,000-car year, and it 
may come in 1936 or 1937, in the} 
opinion of Harry G. Moock, vice- 
president and_ general sales 
manager of Plymouth Motor Car 
Corp., who adgressed the com- 
pany’s Chicago district forces 
here this week at the Knicker- 
bocker Hotel. More than 600 
salesmen and dealers heard 
Moock’s optimistic prediction. 

The affair, a breakfast meeting, 
was arranged by L. D. Cosart, 
Dodge regional manager, and S. 
D. Briggs, who holds the same | 
post for Chrysler and De Soto. 

Moock declared his trip around 





| that the 


Chicago Men 


the country has convinced him 
“go-getters” are landing 
He added: 


is proceeding 


the business. 

“The industry 
steadily on its way toward a 
5,000,000-car year. It may be next 
year or the next after that, but it 
is coming. 

“Although the new car demand 
this year has broken the retail 


| previously 


shipped in one day 
was 303, on Aug. 30, 1929. 


With the number of orders con- 


tinuing to increase at a rate 
higher than production, accord- 
ing to M. M. Gilman, general 


manager, Packard has been striv- 
ing to reach its peak production 
capacity. Demand for the new 
120, he said, has now carried un- 
filled orders to the high figure 
of 8,836. Since Jan. 1, a total 
of 9,720 cars has been produced. 


al 


With the plant in which | 


Production is, 





Production from Jan. 1 to May 
1, largely due to the impetus of 
the 120, exceeded that of the cor- 
responding period last year by 
7,071 cars, or 321 per cent. 


“Demand for the new lower 
price car has been accompanied,” 
said Gilman, “by increased sales 
of the larger more costly Pack- 
ards. From Jan. 1 to May 1 deliv- 
eries of big cars to purchasers 
have totaled 2,125. During the cor- 
responding period in 1934 deliver- 
ies totaled 1,814. Production of big 


| cars is now being maintained at 
| the rate of 600 per month with 


indications from the selling field 
that a considerable increase in 
production will be necessary as 
the buying season advances 
further. 

“It is expected by the company 
that demand for both the 120 
and larger cars will still further 
increase as a result of more than 
doubling the sales outlets. Since 
the first of the year new dealers 
have been added in increasing 
numbers until there are now more 
than twice as many as formerly.” 

Production plans for the com- 
pany’s second quarter of the year, 
including April, May and June, 
call for 16,500 of the 120 cars 
alone. 


28 New Members Added 


To NSPA at Chicago 


Detroit, May 10. 
new names were 
membership roster of the National | 
Standard Parts Assn., as the re- 
sult of action of the association’s 
membership and executive com- 
mittees at their meetings. In- 


| cluded are 11 United States job- 


| querque, 


| Seurry & Nixon, Inc., 


floodgates, the automobile indus- | 
try would have to manufacture | 


3,500,000 new cars annually for 


three straight years to put as)| 
| many 


vehicles on American 


streets and highways as there | 


were in 1929. We're still scrap- 
ping more old cars each day than 
we are building new ones.” 


| Accessories Co., 


| Service Co., 


bers, 15 Canadian jobbers, 


manufacturer. 
The names of the new members 


together with their delegates in 
NSPA affairs follow: 


U. S. Jobbers: Auto Parts 
Stores, Inc., Greeley, Col., K. H. 
kackard; Wallace D. DuPre, 


Spartanburg, S. C., W. D. DuPre; 
Harrison Motor Parts, Fresno, 
Calif.. J. C. Harrison; Lambert 
Co. of Northern California, San 
Francisco, Calif. J. E. Hayden; 
Motor Equipment Co., Albu- 
N. Mex., Harry Cor- 
nelius; Motor Parts, Supply & 
Equipment Co., Beaumont, 
T. M. Schmitt; Moty & Van Dyke, 
Inc., Klamath Falls, Ore., 
Moty; National Auto Parts Co., 
Vallejo, Calif.. George Wanger; 
Greenville, 
S. C., F. R. Nixon; Southern Auto 
Supply Co., 
R. Porter; 
Parts, Modesto, 


and Strong’s Auto 


Calif., 


| Strong. 


Automotive 


Que., 


Canadian Jobbers: 
Montreal, 


"Tex.. | 


one | 
overseas associate jobber, and one | 
| plies, 


| Motor Supply Co., Ltd., 
| Que., 


K. M. | 


Twenty- eight | La Langlois; 
added to the! Toronto, Ont., J. A. Bennet; Cana- 


Bennett & Elliott, Ltd., 


dian Fairbanks Morse Co., Mon- 
treal, Que., M. W. Drayton; Ar- 
thur Leslie Auto Parts, Ltd., Tor- 
onto, Ont., Arthur Leslie; Ludger, 
Gravel & Fils, Ltd., Montreal, 
Que., Pierre Gravel; Maritime 
Accessories, Ltd., Halifax, N. S., 
F. C. Manning; McMullen Sup- 
Ltd., Ottawa, Ont., P. H. 
Perkins; Montreal Auto Parts 
Co., Montreal, Que., Max Esar; 
Montreal, 
I. Mendelsohn; National 
Automotive Parts, Ltd., Toronto, 
Ont., N. W. Devitt; Ovide Tail- 
lefer, Montreal, Que., R. Bastien; 
Peterborough Automotive Supply, 
Ltd., Peterborough, Ont., W. East- 
wood; Taylor & Pearson, Ltd., Ed- 
monton, Alberta, J. M. Taylor; 
and United Auto Parts, Ltd., Mon- 
treal, Que., C. E. Prefontaine. 
Overseas Associate Jobber: Im- 
portadora de Articulos para Auto- 


moviles, S. A., Mexico, D. F., Mex., 
Jose Creixell. 
Manufacturer: Defiance Spark 


Plugs, Inc., Toledo, O., L. L. Sieg- 


| fried. 


Bakersfield, Calif., C. | 


H. E.| 


| were 


J. E. Leonard; Bearing & Ignition | 


Montreal, 


Que., 


A.' greater than in April, 


Sales Rise 


Youngstown, O., May 10.—Busi- 
ness barometers for April indicated 
that Youngstown enjoyed “good” 
business in that month. New auto- 


mobile and truck sales, 
188 more than in 


than in April, 


totaling 703, 

March, 183 
1934, and 502 
1933. 


more 
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Asks for NRA Extension 


And Criticizes C of C 


Washington, May 10.—Another 
slap at the Chamber of Commerce 
of the United States was regis- 
tered this week at the White 
House by giving publicity to a 
resolution of the Industry and 
Business Committee for NRA Ex- 
tention, of New York, urging that 
the Blue Eagle be given two more 


NRA chairman, and Charles O. 
West, liaison officer between the 
Administration and Congress, 
conferred with members of the 
House Ways and Means Commit- 
tee in order to expedite action in 
that body on the type of exten- 
sion act desired by the Adminis- 
tration. 


years of life and criticizing the| year extension. 


recent chamber convention here. 
The resolution was addressed to 


Rep. Doughton, chairman of 
the Ways and Means Committee, 


President Roosevelt and stated it| said his committee preferred the 


was adopted Monday. An 
companying statement explained 
that the 
ized Apr. 1 to fight for the ex- 
tension of the NRA. 
ney, president of Cheney Bros., 
silk manufacturers, was listed as 
chairman of the committee. 
long list of persons engaged in 
many types of business also was 


included as members of the 
committee. 
Procedure Unusual 
For the White House to give 


publicity to resolutions received 
from non-governmental organiza- 
tions is unusual and it was evi- 
dent that it was done in this case 


ac- | 
committee was organ- | 


Ward Che-| 


A | 


only to emphasize that a part of | 


the business and industrial world 


is supporting the President in his | 


fight with the Chamber of Com- 
merce, 

Public release of the resolution 
thus widened the cleavage be- 
tween the Roosevelt Administra- 


tion and the Chamber of Com-| 


merce which came into the open 
last week when the organization 
devoted its annual convention to 
a steady bombardment of New 
Deal measures, ending with the 
adoption of resolutions condemn- 
ing the NRA, the social security 
program and other Administra- 
tion measures. 


The President’s first counter at- 
tack was to reveal that on the 
day the Chamber adopted its 
resolutions, the Business Advis- 
ory Council of the Commerce De- 
partment had called on him to 
present reports approving the 
NRA, 

The President's action in citing 
the Business Advisory Council as 
evidence that influential business 
leaders are supporting him has 
caused resentment among mem- 
bers of that group and there have 


been rumbles of forthcoming res- | 


ignations from the Advisory 
Council. But none so far have 
materialized. 


Group Non-Political 


The resolution made _ public 
Stated that the Industry and 
Business Committee for NRA Ex- 
tension was “a strictly non-politi- | 
cal group” composed of 61 indus- | 
trial and business divisions ope- | 
rating under NRA codes, repre- 
senting 300,000 business units em- 
ploying several million persons 
and doing an annual gross busi- 
ness in excess of 10,000,000,000. | 

In the list of “whereases” the | 
resolution stated that “this com-| 
mittee whole-heartedly favors a} 
two-year extension of an _ im-| 
proved and efficiently adminis- 
tered and enforced NIRA” and is 
opposed to the Senate Finance 
Committee’s proposal for a tem- 
porary ten-month extension. 

“This committee looks upon the 
present recommendation of the 
United States Chamber of Com- 


merce,” the resolution asserted, 
“as impractical in that, in the 
committee’s opinion, it would 
permit industrial and _ business 
groups practicing the worst 
forms of trade practices and 
treatment of labor to set the 
standards for all businesses and 
industries in corelated divisions. 


“This committee wishes you to 
know, Mr. President, that the 
United States Chamber of Com- 
merce, in speaking for industry 
and business, did not speak for 
the members of this committee.” 
Meanwhile, Donald Richberg, 


| Merriam, general counsel for the 





Senate to act first on this legisla- 
tion, but that if the upper cham- 
ber delayed action so long that 
it appears a new measure will not 
be enacted by June 16, his com- 
mittee would ask the House to 
proceed. 


New Hupmobile 
Board Names 
Drum President 


(Continued from Page 1) 
beck, Detroit attorney for the 
company; Hal H. Smith, Drake’s 
counsel; Harvey Campbell, vice- 
president and secretary of the 
Board of Commerce; Seward L. 


Pere Marquette Railroad, and 
William B. Mayo, former chief 
engineer for the Ford Motor Co. 


Drum, who formerly was with | 
the Chrysler Corp., was appointed | 





V. R. Drum 


production manager of the Hupp 
plant last month by Andrews. 


The position of chairman of the | 
board of directors for the Hupp | 
Motor Car Corp. has been abol- 
ished, it was announced Thurs- 
day, as preparations were com- 
pleted for the first meeting of 
the new coalition board. It is 
expected that Drum will preside 
at the session. 





Chairmanship was a source of 
controversy and its elimination 
was decided on by directors as a 
means of harmonizing large 
stockholders. 


Washington, May 10.—An at- 
tempt to postpone investigation 
of the Hupp Motor Car Co. be- 
fore the Securities Exchange 
Commission, made by counsel for | 
the Commission, was blocked by | 
the refusal of attorneys for the 
corporation to consent to a delay. | 

The 


postponement was asked 


to allow J. Walter Drake, second | 


largest stockholder, time to make 
a trip to Detroit, it is understood. 
A battle for control of the cor- 
poration between Drake and 


Archie M. Andrews had resulted 
Monday in Andrews’ resignation 
as chairman of the board and 


election of a new board. 
Andrews, who was testifying 

when the request was made, re- 

fused to accede to it. | 


Richberg prefers a two- | 


; are 


| commodities were shipped, com- 


| mobile plants as iron and steel, 


| sion’s statistics. 


| of automobiles, trucks, parts and 


LMS os eeeen 214,023 ,270,008 
PR Se ovaaes 296,010 54,664,463 
MNGi cisenecs 472,606 84,963,651 


reporting 


(entire month are not yet available, 





Railroads Gain 
Thirty Million on 


Auto Shipments 


Detroit, May 10.—A gain of 
$30,281,442 in railroad earnings on 
| Shipments of automobiles, trucks, 
| parts and tires in 1934 was re- 
| ported by J. S. Marvin of the 
| Automobile Mfrs. Assn. at meet- 


ing of traffic managers, mem- 
|bers of the association, here 
today. 


Marvin stated that the figures 
based on Interstate Com- 
merce Commission statistics just 
completed for 1934, indicating 
that 472,606 carloads of these 


pared with 296,010 carloads in 
1933. The figures do not include 
all the freight received at auto- 


coal, lumber, oil and other com- 
modities are carried in other 
classifications of the Commis- 


The ICC reports on shipments 


tires for the past three years are: 


Railroad 


Revenue 
$41 


Carloads 


The meeting considered a num- 
ber of ratings on automobiles 
and parts, including proposed 


Industry, Business Committee Supports President 


Ford V-8 Radiators 





Out of this welter of men, machines and materials come thousands of new 1935 Ford V-8 
radiators, as the steady, rapid assembly process continues through the Ford plant at 
Dearborn, Mich. In the background are seen the conveyors, bearing radiators through the 

various assembly operations and ending at the final assembly line. 








changes in rates on export ship- 
ments to the Atlantic and Pacific 
seaboards. 


Attendance included: Buick, 
Cadillac, Chevrolet, Chrysler, Fed- 
eral, General Motors, Graham- 
Paige, Hudson, Pontiac, Olds, | 
Packard, and White; also K. A. 
Moore, Automobile Mfrs. Assn., 
and J. S. Marvin, chairman of 
the conference. 


New York Holds | 
First Place in 
Car Sales Race 


New York, May 10. — The New 
York metropolitan district con- 
tinues to maintain first place as | 
the most concentrated automobile | 
market of the entire country, ac- 
cording to figures released by 
Sherlock & Arnold, automobile 
sales analysts, for the first three 
weeks of April. 


In spite of the belated Spring | 
season, keeping temperatures un- 
seasonably cold, new car registra- 
tions for this period reached a 
total of 11,616 car units. 


Dealers throughout the area are 
exceptionally healthy 
sales in all make of cars includ- 
ing those of the higher price 
brackets. While figures for the 


there is every indication that 
April sales this year will surpass 
by far those of the same period 
for many years back. 


“Bait” Advertising 
Is Charged Dealer 
Detroit, May 10.—The first 
warrant in the campaign 
against false advertising 
was signed today by Judge 
John A. Boyne in Record- 
er’s Court charging Walter 
E. Schott, head of the Hup- 
mobile Sales Co. local 


dealer, with false advertis- 
ing. 


The campaign was begun 
several weeks ago by the 
Better Business Bureau fol- 
lowing complaints that 
some used car dealers were 
using “bait advertising.” 
The complaint was signed 
by Jack Betts. 

Employes of the company 
declined to comment and 
reported Schott out of the 





| of our cars.” 


| Then 


| since the law went into effect. 


Chevrolet Starts Safety 
Schools tor Service Men 


—— oO sar 
Hendrickson is Named 


Head of Chicago SAE 


Detroit, May 10.—A_ national 
safety educational campaign, for 
the instruction of service men and 


through them of car owners, has Chica 

; go, May 10.—Robert T. 
been launched by Chev rolet greed Hendrickson, president of the 
Co. By May 20, = ee . ot he Hendrickson Motor Truck Co., 
day mechanical schools wi Siwas elected oan 


rrr 





under way in every one of the 
company’s 43 zones in the United 
States, to continue until safety 
instruction has been given to the 
service workers in every dealer- 
ship in the country. 

W. E. Holler, vice-president and 
general sales manager, in notify- 
ing the company’s field organiza- 
schools, | 


chairman of the 
Chicago section, 
Society of Auto- 
motive Engi- 
neers, at the 
season’s final 
meeting this 
week. During 
the past year he 


tion of the special has served as 
declared it is undertaken to insure| yjce - chairman 

that the safety features built into|and _ previously 

Chevrolet passenger cars and| was secretary of R. Hendrickson 
trucks may be maintained at their| the organization. He has been 


active in SAE affairs, both locally 
and nationally, for a number of 
years. 

Other officers elected for the 
ensuing term were Fred L. 
Faulkner, Armour & Co., vice- 
chairman; Harry F. Bryan, Inter- 
national Harvester Co., treasurer, 
and A. Vance Howe, Bendix- 
Westinghouse Automotive Aijir- 
brake Co., secretary. 


U.S. New Car 
Sales in April 
335.000 Units 


Detroit, May 10..-New passenger 
car sales in the United States dur- 
ing April totaled at least 335,000 
units, R. L. Polk & Co. estimated 
today from figures of official 
registrations in 110 cities for the 
first 22 days of the month. 

While the estimate was stated 
to be conservative and will prob- 


full efficiency. 

“In designing and building our 
cars,” said Holler, “safety is the 
first consideration, but the value 
of this kind of engineering may 
suffer seriously if our high stand- 
ards are not maintained by the 
owner. 

“The only way we can reach 
the majority of our owners is 
through their contact with Chev- 
rolet service stations. This spe- 
cial safety educational campaign 
is intended to assure that every 
dealership will have service me- 
chanics thoroughly trained to 
check and to maintain at their 
best efficiency the safety features 





The schools will begin with ses- 
sions at each of the nine regional 
headquarter cities, to be attended 
by the 43 zone service managers. 
in each zone the field or- 
ganization will take the two-day’s 
intensive instruction. The schools 
will then be taken to gatherings | 
of service men, one from each 
dealership, in groups of not more 


than 10, until the entire list of| ably be substantially exceeded 
dealers has been covered. Dealer| when more complete _ registra- 
service men attending the zone| tion figures are available, it runs 


far ahead of the previous month’s 
total and is more than 50 per 
cent ahead of April, 1934. The 
March, 1935, registrations slightly 


schools will carry the instructions 
to their own organizations. 


Collections High exceeded 261,000 units, and in 
Chicago, May 10. Collections} April, 1934, 222,900 new passenger 
under the 2 per cent retail tax in| cars were registered in the na- 
Illinois totaled $3,531,231 in April,| tion. 
it is made known by K. L. Ames, The estimate of 335,000 new pas- 
=~ senteee of manne. Be suis senger car sales for April has not 
third oberg dh age a acaiee | been exceeded since April, 1930, 


| when 357,064 were registered. 
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Finance Volume Increase Continued Thru March 


Aggregate for Quarter 
Approaches 1933 Total 


Washington, May 10, The up- 
ward trend in automobile financ- 


ing volume was continued during | 


March, it is shown on the basis 
of statistical data just made 
available by the U. S. Bureau of 
the Census. 

Wholesale financing for March 
totaled $145,519,467, as reported to 
the Census Bureau by 282 identi- 
cal organizations, compared to 
$102,775,967 in March of last year 
and $27,706,336 in March, 1933. For 
the first three months of this 
year, wholesale financing aggre- 
gated $345,404,280. This is to be 
compared with $200,168,927 during 
the first quarter of 1934 and $85,- 
354,905 for the first three months 
of 1933. 


Financed at Retail 
Cars financed at retail during 
this March resulted in a total of 
$95,149,152, with the three months’ 
aggregate standing at $217,720,- 
026. The latter figure is to be 


contrasted with $149,017,564 for | 
the first quarter of 1934, and} 
$94,015,453 for the months of 


January, February, and March of 
1933. 

New car financing 
totaled $61,695,115, against 
$46,427,926 in the same month of 
1934, while used car financing for 


in March | 





the same periods was $31,598,255 | 


and $21,367,713. The three months’ 
total this year for new cars was 
$140,411,368; and for last year, 
$94,907,700. Quarterly figures for 
1935 and 1934, respectively, in the 
used car classification are $72,837,- 
412 and $50,985,843. 
Unclassified Division 

In the unclassified division, 
financing totaled $4,471,246 in the 
first quarter of 1935 and $3,124,021 
for the corresponding period of 
1933. 

It is interesting to contrast the 
wholesale volume of $345,404,280 
with the total for the full year of 
1933, when that volume stood at 
$479,984,028. The volume for the 
entire year 1934 was $890,238,563. 


Finance Firms 
Study Trend in 


(Continued from Page 1) 


on new Cars. 
“Statistics are available for 
only the first two months of 


1935. In those months there were 


66 per cent more motor vehicles | 


sold at wholesale than in the 
same months of 1934, but whole- 
sale financing showed an increase 
of 106 per cent over the previous 


year. 
It is hard to believe’ that 
wholesale financing would _in- 


crease to much more than sales 


| 
| 


| 





© 


The book, 10,000 copies of which | 
have already been distributed, in- | 


cludes definitions of what consti- 
tutes a sales finance company, the 
services it renders and its place 
in the business picture, along 


with information regarding in- 
stalment credit, standard time-| 
sale terms and approved trade 
practices. 


Maximum length of credit on 
automobiles is placed at 12 
months, with 331-3 per cent down 
payment for new cars and 40 per 
cent for used cars. 

Thirteen new members have 
just been added to the associa- 
tion, it is anounced at headquar- 
ters here. 


MEMA Protests 
Buying Policy 
Of N. Y. Official 


New York, May 10.—-The Motor | 


city officials due to a decision of | 
| Commissioner of Purchases, Rus- | 
sell Forbes, by which members of | 
the MEMA claim to be discrim- | 


inated against in the bidding on 
city contracts. Several confer- 
ences and an exchange of corre- 
spondence have’ gained 
nothing and the association is now 
prepared to take their complaint 


| to Mayor LaGuardia and, if neces- 


sary, to the courts. 

Because of the Commissioner's 
freeze-out policy, members of the 
association have no chance at the 
bidding on replacement parts of 
city-owned vehicles, it is said. 
They insist that the policy is 
short-sighted, in that the city is 
losing money in the curtailment 
of competitive bidding, in addition 


to discriminating against an in- 
dustry whose members have a 
code and are taxpayers. Esti- 


mates on the replacement business 


|}and Equipment Manufacturers 
Assn., here is at odds with the} 


them | 





| cent, 


| year, an 83 per cent rise. 


| Maritime Provinces, with 446 pas- | 





| vary from $500,000 to $1,000,000 a| 





of new cars unless a considerable | 


proportion of this additional 


financing was based on used cars. | 


“Very few statistics on used 
car inventories are collected and 
published. The Motor Car Deal- 
ers’ Assn, of San Francisco, how- 
ever, has been compiling such 
figures for a long time. These 
show that the used car inventory 
of that group of dealers was 88 


per cent greater in number of 
units in March, 1935, than in 
March, 1934. 


“We don’t want to hold up the 
San Francisco dealers as a hor- 
rible example. It is quite possible 
that their increase in used car 
stocks is fairly typical of the en- 
tire country. If that is so, it is 
easy to understand that the deal- 
ers have been obliged to borrow 
heavily on their used cars in 
order to release enough frozen 
capital to keep on doing business.” 

The association announces the 


issuing of a new directory of ac- 
credited sales finance companies. | 





| Commissioner 


Used Car Stocks| 


| venders of commodities and sup- 


| who have their 
be in accord with the assumption | 
that much of this money is being | 
loaned on used cars rather than | 
| firms in the bidding and who if 


year. 

Starting Jan. 1 
Forbes 
to weed out 


began an 
effort the “gyp” 
plies to the city, alluding to those 
“offices in their 
hats,” no financial responsibility 
and no goods to sell, but who ac- 
tively compete with the reputable 


they underbid the reputable firms, 
then try to substitute 
articles for those specified. 

This was regarded by everyone 
as a laudable objective, but the 
Commissioner then decided to 
deal exclusively with car and 
truck manufacturers in opening 
bids for replacement of vehicle 
parts. This naturally has resulted 
in a complete freeze-out for inde- 
pendent manufacturers of replace- 
ment parts who resent the order 
as a blanket indictment of their 
business. The Commissioner’s re- 
ply to their protest has been that 
he is conducting an experiment 
for 1935 to see whether he can get 


inferior | 
| president. 


the bidding on a more stable basis | 
with a resultant saving to the city. | 


Large Crowds Attend 
Memphis Cotton Fiesta 


Memphis, Tenn., May 10. 
Large crowds are viewing the ex- 
hibits at the Mid-South Fair of 
the Memphis Cotton 
which concludes tomorrow. Cot- 
ton as it is used in the vehicular 
industries and especially in auto- 
mobiles, is being shown 
with the raw material and ma- 
chinery demonstrating various 
manufacturing processes. The 
grand parade takes place Satur- 
day evening. Thirty-eight bands 
from the valley towns are 
tending, and there will be several 
score of floats in the parade. 


| year more than doubled those of 
| the corresponding period of last 


Carnival | 


along | 


at- | 


| 


of this year, | 





Canadian Car 


Sales Up 46% | 
For 3 Months 


Montreal, May 10.—New pas- 
senger car sales in Canada, as 
shown by official registrations for | 
the first three months of this year, | 
totaled 13,340 units, up 46 per cent | 
over the 9,139 total for the first | 
quarter of 1934. Commercial units | 
registered were 2,787 units, up 75) 
per cent over the 1,588 total for | 
the quarter last year. Combined | 
passenger car and commercial | 
sales were 16,127 units, a 50 per | 
cent increase over the 10,727 total | 
in 1934. 

Ford registrations of passenger | 
cars were 4,651 units, a gain of | 
72 per cent over the 2,702 total in} 
the first quarter of 1934. Ford) 
commercial registrations were} 
1,196 units, an increase of 143 per | 
On total registrations, Ford | 
sold 5,847 units against 3,194 last | 


The improvement was relatively | 
greatest for the industry in the | 


senger cars registered, up 124 per | 
cent, over the 199 of a year ago. 
Commercial registrations were | 
186, up 200 per cent from 62 a 
year ago. 

Ontario and Quebec provided 
the bulk of the unit increase, al- 
though not the highest percentage 
of gain. Passenger car registra- | 
tions were 9,777 against 6,933, up 
41 per cent. Commercial sales 
were 1,768 against 995 for a gain 
of 78 per cent. Total sales were 
11,545 against 7,928, up 3,617 or 
46 per cent. 

The Prairie Provinces’ and| 
British Columbia both showed 
good increases. In the Prairie 
Provinces passenger car registra- 
tions were 441, up 78 per cent 
from 248. Total registrations were | 
2,292, up 63 per cent from 1,405. 
In British Columbia passenger 
car units registered were 1,266, 49 
per cent over the 850 of last year, 
and commercial registrations were | 
392, up 39 per cent from 283. Total | 
registrations were 1,658 against | 
1,133, a gain of 46 per cent. 


Graham Export Head 


In European Campaign 


Detroit, May 10.—-In addition to 
the inauguration of an intensive 
drive to double sales in the 
domestic markets during the next 
few months, Graham-Paige Motors 
Corp. is launching a campaign to 
double sales in the foreign mar- 
kets, it was announced today by 
Robert C. Graham, executive vice- 


Harry D. Dodge, manager of 
the Graham-Paige International 
Corp., export division, has left for 
Europe to con- 
tact the com- 
pany’s distribu- 
tors throughout 
the continent. 
He arrived in 
Antwerp early 
in May and will 
not return until 
July, it was an- 
nounced. 

The company’s 
foreign ship- 
ments during 
the first quarter of the current 





H. D. Dodge 


year. 


Safety Conference 

Chicago, May 10..-With approx- 
imately 2,000 in attendance, the 
annual midwest safety conference 
opened here yesterday at the 
Stevens Hotel and_ continued 
through today, Arrangements for 
the meetings were in charge of 
the Chicago Safety Council. One 
of the principal speakers was 
Judge Lee E. Skeel of Cleveland, 
O., who addressed the banquet 
meeting last night on problems of | 


| as 
| that 





community safety. 





A Lot More Work 





Work that was never needed before has been created by the design of the new Pontiac 


radiator and hood grilles. 
which corrugates them. 


Then they are sheared into workable lengths as shown above. 


They come off a big roll of strip steel and run through a press 


The 


grilles require 10 press operations plus finishing, boring, polishing, etc. Six press operations 


and four presses are required to make the hood grilles. 


Alcohol Mid Daud 


At Dearborn Conference 


Detroit, May 10.—The alcohol- 
gasoline fuel blend question was 
brought to the forefront here 
Thursday when it became 
subject of considerable discussion 
at the Conference of Agriculture, 
Industry and Science held at the 
Dearborn Inn. 


A number of speakers before 


the conference praised the blend | 


motor fuel and reported 
it was being sold in large 
quantities west of the Mississippi 
River. 

Chemists told those in attend- 
ance that American agriculture 
would save greatly if all farm 
surpluses into alcohol. Touching 
on the practical side of the issue, 
George Granger Brown, profes- 
sor of engineering at the Uni- 
versity of Michigan, who spoke 
on behalf of the American 
Petroleum Institute, brought out 
the fact that alcohol-gasoline 
blends have not yet reached a 
practical or economical state. 


a 


In this connection he revealed 
that the American Petroleum In- 
stitute has offered to join with 
the Chemical Foundation in 
financing an impartial investiga- 
tion of the relative merits of 
aleohol-blend and straight gaso- 
line motor fuels. 


Dr. Leo M. Christianson, of 
Ames, Ia., delivered a talk in 
which he expressed the _ belief 


that 100,000,000 additional acres of 
land would have to be tilled to 
produce the 25,000,000,000 gallons 
of alcohol which, he said, would 
be needed for this country alone 
should the use of the blended fuel 
become general. 


Sells 3,000,000 Gals. 
D. B. Gurney, Yankton, S. 


the | 





D., | 


owner of a chain of 500 gasoline | 
stations in that territory, reported | 


that over 3,000,000 gallons of 
blended fuel were being sold in 
his stations each month. He added 
that sales of blended fuel had in- 
creased 25 per cent a month since 


January, in his stations. 

During the course of the con- 
ference, old age pensions, un- 
employment insurance, the 30- 


| hour bill, extension of the NRA 





and other New Deal measures 
were attacked by speakers. 

A resolution to make the Dear- 
born Conference a permanent or- 
ganization was introduced at 
Wednesday afternoon's session by 
Harper Sibley, new president of 


the United States Chamber of 
Commerce, 

The motion was seconded by 
three other delegates, represent- 
ing the three fields involved in 
the conference: C. C. Cogswell, of 
Topeka, Kan., master of the 


Kansas State Granges, for agri- 
culture; Bardo, president of the 
National Manufacturers’ Assn., 
for industry, and Roger Adams, of 
the University of Illinois, presi- 
dent of the American Chemical 
Society, for science. 
Text of Resolution 

The resolution read: 

“Be it resolved, by this conven- 
tion, that the chairman be author- 
ized to appoint from its member- 
ship a committee of 15 charged 
with full responsibility and 
authority to perfect the organiza- 
tion of a national council of 
representatives of argiculture, in- 
dustry and science. The purpose 
of this council shall not be to 
create a new society with nation- 
wide membership, but to become 
the co-ordinating forum for Amer- 
ican agriculture, American indus- 
try, and American science in 
developing new industrial markets 
for farm products.” 

The five objectives cited were: 

Absorption of much of the 
domestic farm surplus by do- 
mestic industry. 


Put idle acres to work 
profitably. 
Increase the purchasing 


of the American 


power 
farmer. 


Increase the demand for 
manufactured products. 
Create new work for idle 


hands, reviving American in- 
dustry, restoring American 
labor to productive enterprise 
and relieving the economic 
distress of the nation. 
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One sacred pledge we make our friends here and 
now. This publication, God willing and so long as it 
is in our charge, will never champion the cause of any 
individual or any corporation which is not for the best 
interests of the automotive industry as a whole. Nor 
will ite columns be used to epread gossip or inflame 
prejudice. It will confine itself to the up-building of 
: the industry it is pledged to serve, wholly through the 
dissemination of NEWS which is timely, authentic and of value. 


us 
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The Party of the Second Part 


(Continued from Page 1) 


the company and its employes. It agreed that there should 
be no discrimination against employes because of service 
on the Executive Shop Committee. It further agreed to 
the principle that members of the shop committee be paid 
for the time they gave to the settlement of disputes. It 
suggested only that this question be discussed further. 


Among the union demands not met in the company’s 
counter proposal was that no employe could be discharged 
and removed from the payroll without the sanction of the 
union. If the union felt the removal unjust the man 
would be paid for the time between his dismissal and re- 
instatement; a demand for a seven and one-half hour day 
and five-day week; that the work week begin at six a.m. 
Monday and end at 6 a.m. Saturday; that the Executive 
Shop Committee be judge of seniority; that the Executive 
Shop Committee and Shop Committee head the seniority 
list. There were many other demands which would have, 
if accepted, established the Executive Shop Committee as 
management committee and managers as figure heads. 


Now, this Executive Shop Committee, under the agree- 
ment demanded by local 18,384, would have become the 
official committee with whom the Chevrolet company 
would have to deal. It was to this committee Chevrolet 
submitted its proposals with the understanding that 
they in turn would be submitted to the membership 
were given an opportunity to vote. 


Since that day April 23 when the Toledo Chevrolet plant 
was closed to prevent violence, 33,000 Chevrolet and 
Fisher workers in plants throughout the country have 
been thrown out of work through shortage of supplies. 
Thousands of Chevrolet dealers throughout the country 
have experienced difficulty in obtaining cars. Chevrolet 
salesmen face curtailed incomes. Manufacturers supply- 
ing parts and steel for Chevrolet cars have been forced to 
curtail operations. In Toledo knots of weary men, weary 
with plodding in the “picket” lines, strive vainly to warm 
their bodies over the dying embers of campfires and their 
spirits over flames of union propaganda. All of this for 
“complete and unconditional recognition of the union”’. 


To the industry as a whole and dealers throughout the 
country we would like to say: The conditions in the 
Chevrolet plant at Toledo were not any less satisfactory 
to the union leaders than are conditions in any other 
plant. The rejection without consideration, of the Chev- 
rolet counter proposals proves this. The official paper of 
the union “Strike Truth” states plainly “The refusal of 
the company to sign any contractural agreement, proved 
clearly that further negotiations would get nowhere.” This 
then, is the crux. The company must sign an agreement to 
deal only with the AF of L before the AF of L will even 
consider proposals, no matter how generous. 


Union recognition then is the goal. And union recogni- 
tion as outlined in the demands made by local 18,384, 
entails a binding agreement under which the management 
would become subservient to the Executive Shop Commit- 
tee in all cases involving plant operations. 

On this basis, this strike might have happened in any 
other plant. And the dealer who feels that the relations 
of his factory with its employes is of no concern to him 
is much in error. Freedom from labor leader domination 
in our industry is not a fetish, it is a necessity. The 
industry must unite to keep it out. 
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‘on Word in 
edgewise” 


By the Publisher 





Spring JUST AS SURELY as 
Brings Spring is in the air, 
Prosperity so is returning Pros- 
perity. Only those 

who refuse to believe what they 


see can still doubt it. The finan- 
cial pages of the daily press, once 
as dour and uninviting as the 
obituary section, now fairly bristle 
with good news. Even the recent 
spell of nationwide rainy weather 
and late snow flurries, which were 
not so good for car selling, have 
spread good cheer over half the 
United States which has been 
burned out and blown away dur- 
ing the past three years. There 
may be some who doubt if God 
is always on the side of the right 
when He thus contributes so lav- 
ishly to the administration of 
F. D. R., but none can be so 
politically biased as to question 
its ultimate benefit to the U.S. A. 
* Bd * 


IF YOU DOUBT my optimism 
listen to “Business Week,” an 
acknowledged authority, best 
known for its conservation: “De- 
spite the fact that some quarters 
ere still talking about ‘prospec- 
tive’ recovery instead of acknowl- 
edging the progress already made, 
most leading industrial companies 
are taking rapid strides towards 
the 1929 profits level. A few have 
already attained or passed that 
goal.” “Business Week” has tabu- 
lated some 200 companies whose 
first quarter earnings have been 
made available. As a group these 
concerns forged ahead more than 
22 per cent over the first quarter 
of 1934. Extraordinary gains char- 
acterize the earnings reports of 
construction material makers, 
machinery manufacturers (778 per 
cent), electrical equipment pro- 
ducers (203 per cent), etc., etc. 

* * * 

THEN, IF YOU have harbored 
the idea that the amazing gains 
already reported in the automo- 
tive industry so far this year are 
not built on solid foundation; if 
you are one of those who have 
listened to the hundred and one 
“queer” ideas as to why the sales 
of automobiles and trucks should 
have skyrocketed this spring and 
why they are going to catapult 
this summer—in other words if 
you still harbor a single “jitter” in 
your alimentary canal—listen to 
these reports under the date of 
May 7, from Wall Street: “Mont- 
gomery-Ward last month had the 
highest April sales in its history 
22.5 per cent over April, 1934—-and 
Sears, Roebuck sales for the four 
weeks ended April 23 were 32.5 
per cent over the same _ 1934 
period; S. S. Kresge sales were 
13.5 per cent over April of 1934 
and Woolworth sales were 13.1 
per cent higher in April this year 
than last. 

National Cash Register, which 
sells to all classes of business 
and industry, showed orders 
in April 24.1 per cent over April 
of 1934 and 19.6 per cent higher 
in the first four months of this 
year than in 1934.” And so on 
ad infinitum in the financial pages 
and fortunately for America they 
are not confined to the big busi- 
nesses that are reported thus pub- 
licly, but may be matched in the 


financial statements of tens of 
thousands of small businesses 
everywhere. 

th oa st 


ONE OF THE best known sales 
managers in this man’s business 
said to me yesterday, “George, if 
they pay that two billion dollar 
soldiers’ bonus, we'll have the 
greatest new and used car selling 
summer in automobile history!” 
And as this issue goes to press 
that looks more than likely. 

If you will give that statement 
even a minute’s thought you'll 
have to arrive at the same con- 
clusion which I did, i.e., that it is 
a pretty safe bet that a very large 
percentage of the ready money 
thus available to millions of indi- 
viduals from coast to coast, will 
appear pretty pronto in the cash 
registers of our dealers as part or 
full payment for new or used cars. 

G. M. S. 








Desperate Tom the Toy Wrecker 





be observed upon request. 


Raises Question 


While commending the sincerity 
of J. H. Newmark’s appeal for 


action to curb and then reduce the 


traffic death toll, I seriously ques- 
tion the worth of his proposal to 
form an organization “to do this 


one thing and nothing else.” 

The biggest resistance encountered 
at the present time, and in the past, 
by the safety divisions of police de- 
partments is found in the frequent 
and haphazard formation of safety 
groups. These organizations are 
never formed until the traffic death 
line climbs high enough to provide 
the daily papers with matter for 
larger head lines and stinging edi- 
torials. The public-spirited citizens, 
after seeing their names and pic- 
tures in the papers, lose interest as 
the death line recedes. 

Mayors, city councils and the 
daily papers have played with the 


traffic safety problem ever since 
the traffic loads have become too 
heavy for the present traffic lanes 
that were laid out to care for horse 
and wagon travel movement. May- 
ors, aldermen and newspaper editors 
all view the traffic problem as a 
necessary evil. 

Nothing is done between the fre- 
quent peaks reached by the traffic 
death line. When the peaks are 
reached a soothing balm instead of 
a drastic curative is brought from 
the medicine box. The one thing 


the city officials and the newspapers 
appear to favor... a traffic drive 
. is put into operation. 


Conservative, law-abiding drivers 
are being provoked into abandoning 
their private cars for bus and street 
car transportation by being halted 
in their travels and handed violation 
tickets for minor faults. The fact 


that a drive is on is proclaimed in 
eight column headlines, thus giving 
the really dangerous motorists, wild 
drivers and drunk drivers, full warn- 
ing to check their mad driving for 
a few weeks. Warned, they disap- 
pear from the streets but the police 
must make a showing, so the head 
of the violations bureau is able to 
announce a marked rise in the num- 
ber of offenders brought to book. 


Ninety-eight per cent of the offend- 
ers being serious-minded citizens who 
try to get to their places of business 
and back to homes without experi- 
encing a nervous breakdown. 
Another soothing remedy—always 


In This Corner 


The views expressed in this column are those of 
and do ace mocummady coincide, wi Hane of So oe 

— = i ae : 
‘Anonymous contributions will not be accepted but confidence will 





our readers 
Readers 







their opinions or ideas. 







a part of the police drive—is the 
Committee of One Hundred always 
appointed by the buck-passing city 


officials. Weekly meetings are held, 
resolutions deploring this and that 
are adopted, new lines are painted 
on the streets, salesmen for new 
types of traffic lights, signs and 
symbols find it easier to book orders; 


brake-lining companies in a_ big- 
hearted way offer to stage free 
brake tests with police approval, 


and then, after a few days of peace 
and quiet everybody decides to put 
out the lights and go back to sleep. 
The plain, bald and somewhat an- 
noying truth—to city officials—is 
(Continued on Page 14, Col. 1) 





AS OTHERS 


SEE IT 





Outraged Convalescence 


“Within a period of two years,” 
the eloquently alarmed Bainbridge 
Colby declared at the ANPA dinner 
in New York last week, “the party 
founded by Thomas Jefferson and 
elected on a _ platform that pro- 
claimed the liberties of which I 
speak has converted the American 
Republic into something too closely 
approaching a Socialist state and 
enveloped them in a mesh of tyran- 
nous and bureaucratic rule that has 
no counterpart save among. the 
peoples of Europe now sunk in the 
autocratic sway of unresisted dic- 
tatorship.” 

The former Secretary of State 
paused in his address to ask if he 
spoke “too strongly.” 

And the publishers roared, “No!” 


The publishers wanted more; and, 
if their preferences were to be con- 
sulted, the publishers wanted it 
hotter. 


To a man from Mars it might 
have seemed that here were the 
makings of at least a civil war. 

But to an American, the bubblings 

defiance served merely to indi- 
cate that everything is quite all 
right. An individual, or a nation, 
that doesn’t swear occasionally and 
kick the furniture is ill. . 

The Roosevelt Administration? 
Those of its unwise acts that have 


(Continued on Page 14, Col. 5) 


of 


T’s easy to see why Dodge and 

Plymouth dealers make money! The 
Dodge and Plymouth franchise offers 
steadily-growing sales opportunity — 
with two fast-selling passenger car lines. 
With brilliant engineering advance- 
ments that provide the economy, safety, 
comfort and dependability that car 
buyers want...the new Dodge and 
Plymouth cars meet the requirements 
of 95 out of 100 passenger car 
prospects! 


And in addition ... Dodge and 
Plymouth dealers are getting a con- 
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stantly increasing share of America’s 
truck profits. The complete Dodge truck 
line, now priced with the lowest, offers 
a wealth of high-quality features that 
truck buyers know will save them 
money. Think of it . .. Dodge commer- 
cial cars and trucks give dealers 95% 
coverage of the truck market! 


Could you make more money and 
build a more substantial business with 
Dodge and Plymouth? This triple fran- 
chise may be available in your territory. 
If you’d like to know the facts, write to 
A. vanDerZee, General Sales Manager, 
Dodge Division — Chrysler Motors, 
Detroit, Michigan. 
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Ford Dealer Finds Profits in Sales-Service Plan 


Varied Facilities Mark 
New Philadelphia Plant 


By K. H. LANSING 


Philadelphia, May 10.—Ever since last January, when 
the neighborhood sales and service station of Thomas B. 
Martindale, Inc., Ford dealer, was opened here, business 
there has been quite brisk. For instance, on the last two 
days of State automobile inspection, Saturday and Sun- 
day, Mar. 30 and 31, the official, regularly on post there, 
inspected no less than 150 cars. 

This new station, which is a branch of the 
dealership in the city, ene 
many blocks farther downtown, is | 


serving the well-to-do residential 
neighborhood areas 
Oak Lane, Ogontz, and East Ger- 


embracing | 


mantown in the northern section, | 


and also extends its contact links 
to Jenkintown, Rydal, Abington, 
Cheltenham and _ various 


other | jooking used car, announced by | 


suburban points of sizable popu- | 


lation. The single-floor, modern 
service building of buff brick with 
white trim, has a frontage on 
Broad Street—Philadelphia’s main 
motor artery—of approximately 
100 feet; is about 65 feet wide and 
55 feet in depth. 
Concrete Drive-In 

A concrete drive-in from curb 
to building facilitates patronage 
of such quick service as gasoline 
and oil; refills 
engine tune-up; 
brake adjust- 
ment, wheel al- 
ignment; elec- 
trical system 
adjustment; tire 
and tube repairs; 
headlight focus- 
ing; general 
minor repairs 
and adjust- 
ments; chassis 





tery service, 
washing and polishing. 

The quick service facilities are 
on the cross-town side and the 
structure itself is light, airy, 
roomy enough so that a number 
of cars may be worked upon 
simultaneously, and it is particu- 
larly neat and inviting. Martin- 
dale’s, from the start of the par- 
ent dealership, always has stressed 
service and maintained that 
“being satisfied with conditions 
produces stagnation,” which is 
only another way of expressing 
“progressiveness.” Hence, the 
branch, with its assumption of the 
new, neighborhood-serving idea. 

Attracts Trade 


Points of attractiveness to the 
passing motorist include large, 
outdoor posters in color and a 
variety of signs, both large and 
small, each emphasizing some 
function, or department of the 
station. Not the least attention- 





NO LONGER 
A SELLING EXPERIMENT 


UNIFORM | 
NEIGHBORHOOD | 


| address with the local dealer and 


STATIONS | 


| Following this and at their leisure, 





lubrication; bat- | 


| ture theater of selling” 
| point. 


| 


| 
| 
| 
| 


| 


| 


| 


oldest Ford 
commanding feature of the set- 
up as seen from street or side- 
walk, is a blue-and-white striped 
canopy erected in the concrete 
yard-space surrounded by _ the 
drive-in, under which canopy is 
displayed daily a particularly fine- 


sign as “Today’s Radio Special.” 
This refers to the diurnal short 
talk ‘on the air” given by Mar- 
tindale’s about “the Car of the 
Day” being shown at this station. 
It has proved an effective link- 
up, as it helps to make a “minia- 
at this 
Signs herald the fact that 
Mobilgas and Mobilubrication also 
are among the high lights here 
and the stand of pumps is one of 
the beckoning features. 
Service Newspaper 

Naturally, effort was made from 
the beginning to popularize the 
station and one thing that helped 
accomplish this in the neighbor- 
hood was the issuance of 35,000 
circulars in newspaper format, 
headed “The Martindale Mirror,” 
and describing the new branch 
and what it had to offer, both in 
service and sales. 

The station is staffed by 10 
men, including the superintendent, 
mechanic and helpers; pump and 


the “hurry-up” service on battery 
starting, which is a “life-saver” 
for man who finds he can’t start 
with his battery in the morning, 
just as he wants to be on his way 
to business. Batteries are de- 
livered by light commercial car. 
Modern type, high-pressure Graco 
grease guns are used for chassis 
lubrication by the Chek-Chart 
system. There are five ventilated 
and aerated greasing pits. Up to 
the present time, it was stated, 
the station has been running 
about “fifty-fifty” as to light, or 
quick chassis work and _ other 
types of servicing. Major repairs, 
such as body work and regular 
paint jobs are done in the capaci- 
ous shops of the main dealership, 
and all towing is done from there. 
A popular “group. special” in 
servicing offered at the station, 
consists of the following, at the 
rate of $7: Wash; clean top; paint 
fenders; clean off and varnish 
tires; touch up rust spots; tune 





counter attendants and one man 
from the parent plant to sell both | 
new and used cars, All but the| 
last-mentioned are uniformed. At | 
least one or two new cars are on | 
display daily at the station, as 
well as a number of used cars, 
including the “radio special”, al- 
ready mentioned. 
Electric 
In the first three months of the 
station’s operation, the washing 
stand, where an electrically oper- | 
ated, high-pressure Motowasher | 
does the work, proved to be the 
busiest spot in the plant; but| 
there was great activity in gas 
and oil filling. A very large pro- | 
portion of the customers return 
to the station for oil change at 
the end of every 1,000 miles of 
motoring. 
Of particular convenience to 
car drivers in the neighborhood is 


Motowasher 











First an idea, then a trend. Today manufacturers, distributors and 
dealers consider Neighborhood Stations as an established method of 
selling cars. The next progressive step is the building of uniform stations 
which are instantly identified with the cars they sell. 

Uniformity brings another advantage ...there is real economy in 


the building of ten or more stations at a time. 


If you contemplate 


modernization or the building of modern stations write Austin. 
SERVICE STATION DIVISION 


THE AUSTIN COMPANY 


Engineers and Builders—National Headquarters: 16112 Euclid Ave., Cleveland, O. 
Offices in Principal Cities — Detroit, Michigan, 2842 West Grand Boulevard. 





| engine, and polish. 


Among the 
equipment is an electrical testing 
table and battery charger. 
Direct mail to both customers 
and prospects, sent by Martin- 
dale’s, advertises the new neigh- 
borhood station with 
Service for All Makes of Cars.” 


Auburn Stages 
Unique Ad Plan 
In New York Area 


New York, May 10.—-A unique 
advertising contest has been in- 
augurated in the metropolitan dis- 
trict here by the Auburn Motor 
Co., resulting in more people rid- 
ing in new Auburns and a great 
amount of mouth-to-mouth ad- 


| vertising. 


Beginning May 4 each dealer 
has been allotted a specific time 
of either two or three days when 
an Auburn caravan, consisting of 
six cars, will visit his territory. 
The caravan will parade through 
the territory with placards car- 
rying the local dealer’s name and 
loud speakers announcing the de- 
tails of the contest. Circulars 
conveying full information are 
also distributed. 

The contest is of the simplest 
nature. In order to enter one 
must register his or her name and 


take a ride in a new 1935 Auburn. 


they are to write a letter of not 


more than 100 words describing | 


their impression of the perform- 
ance, quality and appearance of 
the new Auburn. 

If their story is adjudged the 
best from that vicinity, they will 
receive $15. There is also a second 
prize of $10. 
$100 will be paid by the Auburn 


Automobile Sales Corp., New York | 


City, for the best story among the 
winners in the various towns in 
which the contest is being run. 
This will be in addition to the 
$15 prize. 





“Quick | 


A grand prize of | 


| 


| time, 





| 


| 








Serves Philadelphia Motorists 


New neighborhood sales and service station of Thomas B. Martindale, Inc., Ford dealer in Philadelphia, Pa. 
dealership, which has its main building in another locality. 


plant which has shown increasing profits. 





This is a branch of the 


A varied assortment of the most modern service devices is a feature of the 





Portable Heating Device 
Speeds Up Repaint Jobs 


Buffalo, N. Y., May 10. — Fol- 
lowing the granting of a patent 
assigned to the Ford Motor 
Co. for a new process in finishing 
the enamel on motor cars, the K. 
R. Wilson Co. of Buffalo, makers 
of shop equipment and tools for 
Ford dealers and others, an- 
nounces the development of a 
portable heating unit to be used 
in initial production or in making 
enamel finish repairs. 

By using the heating unit, the 
baking of the enamel on a car 
going through production is said 
to be cut down from three hours 
to five minutes. Used in making 
repairs to the finish of a car the 
heat unit may be faced to the 
part being repaired and turned 
over to the car owner in less | 
time. It also means a saving in 
and eliminates the neces- 
sity of removing upholstery, glass 
or instruments when the baking 
process is employed. Cars with 
steel and wood bodies can have 
repairs made without burning the | 
wood. 

The device is said to employ 
certain controlled heat wave 
lengths so that the right amount | 
of penetration and heat absorp-| 
tion is accomplished. 

In making repairs, the damaged | 
part is surrounded by masking 
material. The part to be repaired 
is sanded down and finished. The 








heating unit is then placed in a 
position 18 inches away and the 
heat applied for five minutes. 

While the patent does not 
cover the heating unit itself the 
patent department has allowed 
claims for the use of a specific 
heat wave length for direct radia- 
tion. The correct heat wave 
length is supplied by the use of 
carbon filament lamps which may 
be obtained at any electrical sup- 
ply house. Back of the lamps 
are reflectors mounted in a plane. 

The device has been in use at 
the Ford plant on enamels in 
which soy bean oil forms an im- 
portant part. 

The new portable unit can also 
be used for thawing out frozen 
radiators, heating transmission 


| cases and differential housings. 


Heads Denver Zone 


Denver, Col., May 10.—A. W. 
Famular has been appointed zone 
manager of the Denver zone by the 
Chevrolet Motor Co., succeeding R. 
C. Pittman, who has been trans- 
| ferred as zone manager at Oklahoma 
City. Famular started with the 
Chevrolet company in Denver in 
1919. He was in this territory un- 
til 1928 when he was transferred 
to Little Rock, Ark. The Denver 
zone comprises the state of Colo- 
rado, nearly all of Wyoming and 
parts of New Mexico, Kansas, South 
Dakota and Nebraska. 


By baking enamel on a car with this new heating unit, a savings of almost three hours is 


said to be gained. The time is reduced from 


three hours to five minutes. The device is 


said to employ certain controlled heat wave lengths so that the right amount of penetration 
and absorption is accomplished. 
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Satisfied customers are all that really count in selling cars and 














trucks, just as in selling any other commodity. ¢ During the 
thirty-two years we have been in business we have adhered 
steadfastly to two basic policies. We have never stopped 
building the best car we knew how to build. And we have 
never lost sight of our obligation to provide satisfactory 
service to the user. « This simple formula—a good product, 
constantly improved, plus dependable service—has made 
satisfied customers for Ford Dealers. « On this sure foun- 


dation a large proportion of them have built lasting success. 


FORD MOTOR COMPANY 





Code Group 


Washington, May 10, With! 
more than 500 leading operators 
from at least eight states in the 
mid-west expected to attend, the 
National Code Authority for the 
Trucking Industry will hold a/| 
regional convention at Kansas 
City, Mo., May 20 and 21, it was 
announced here this week. Opera- 
tors from Missouri, Arkansas, 
Illinois, Minnesota, Iowa, Nebras- 
ka, Kansas, and Oklahoma will be 
in attendance, 

Officials here point out that the 
meeting is of the utmost im- 
portance in view of the possibility 
of enactment of the Federal regu- | 
latory bills at this session of 
Congress, and principal topics of 
discussion will be phases of state | 
and national regulation. Other 
questions to receive consideration 
will be the future of the NRA} 
code, stabilization of rates, and 
highway safety. 

Principal speakers will include 
Ted V. Rogers, president of the 
American Trucking Assns., Inc., 
and National Code Authority 
chairman; Floyd R. Petty, of El 
Dorado, Kan., National Code 
Authority member from the mid- 
west; and Charles P. Clark, NRA 
deputy administrator in charge of | 
the trucking code. 

The meeting is expected to be 
the largest ever held by mid- 
western truck operators. 


Recommends Change 


Richmond, Va., May 10 (UTPS) — 
The replacing of the Interstate Com- | 
merce Commission with a _ bureau 
headed by an administrator ap- | 
pointed for 15 years, with power | 
to regulate all forms of transporta- | 
tion, including the air and pipe 
lines, was advocated by Karl Knox 
Gartner, of Washington, former at- 
torney-examiner of the ICC, in an 
address before the Associated Traf- 
fic Clubs of America in session at 
the Cavalier Hotel at Virginia 
Beach. 
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500 Operators to Attend Regional Trucking Meet | 


Will Confer 
May 20-21 in Kansas City |! 


©—_——- 
‘Canada E xports 


Increase 108.5% 
Over February 


May 10. 
vehicles and | 
parts during March, 1935, were 
valued at $4,042,840, an increase | 
of 108.5 per cent over February 
shipments, valued at $1,938,459, 
and 84 per cent higher than ex- 
ports in March, 1934, amounting 
to $2,197,044, according to the au- 
tomotive trade division, U. S. De- 
partment of Commerce. 


Of the above totals, motor ve- 
hicle parts accounted for $323,357 
in March, 1935; $199,226 in Febru- 
1935; and $190,723 in March, 


Washington, 
of motor 


1934. 
Foreign shipments of passenger 


|ears during March totaled 6,665 


units, valued at $2,606,648, a record 
high for any month since the 
year 1929. These figures compare | 
with 4,326 units, valued at $1,540,- 
034, in February, 1935, and 4,161 
|} units, valued at $1,726,195 in 
March, 1934. Of the March ex- 
| ports 4,888 units were valued at 
$500 or less, 1,616 units from $500} 
to $1,000 and 161 units over $1,000, 
it was stated. 

Exports of trucks increased by | 
| 421 per cent, from 516 units, 
valued at $199,199, to 2,690 units, 
valued at $1,112,835. Correspond- 
ing figures for March, 1934, are 
759 units valued at $280,126. Truck 
shipments in March were divided 
into the following classification: 
2.224 over one ton capacity, sta- 
tistics show. 


Canadian | 





The average value of passenger 
cars and trucks exported from 
Canada in March, 1935, was $391 | 
and $413 compared with $356 and | 
$586, respectively, in February, | 
1935. 

| 


| Hufstader, 


[Progra Reduces 
Jrunken Driving 


Philadelphia, May 10. 
enforcement of the Motor Code 
| provisions against drunken driv- 
| ing by local authorities and state 
| highway patrolmen, and prompt 
| punishment of offenders by 
| mediate suspension of licenses is 
bringing about a _ decrease 
drunken driving, according 
official figures compiled 


Make Safety Record 


In Philadelphia 


Strict | 


im- | 


in | 
to | 
by the | 


state, Frank E. Ballantyne, gen- | 


eral manager of the Automobile 
Club of Philadelphia, has an- 
nounced. 

first three 
show fewer 


Figures for the 
months of 1935 
drunken drivers were reported 
than in any of the _ succeeding 
months and that accidents caused 
by intoxicated drivers were equal 
to 3.5 per cent of the total this 
year as against 4.3 per cent of 
the year 1934. 

Fewer accidents were reported 
during March and the total num- 
ber for the first three months of 
1935—-12,642 is slightly less than 
the three months total for 1934. 
However, during the three months 
period 486 persons were killed, 
11,091 injured, and there was 
property damage of $1,591,200. 

Accidents involving motor 
vehicles and bicycles increased 
more than any other type with 
26.4 per cent gain. Pedestrian 
accidents accounted for 60.2 per 
cent of the fatalities reported, 
while 25.5 per cent of the non- 
fatal injuries were suffered by 
pedestrians. 


Fifty-four per cent of the acci- 
dents were apparently caused by 
violations of some traffic law or 
regulation, and accidents caused 
by excessive speed were 
per cent higher than last year. 
Saturday was the “most danger- 
ous” day and Sunday accounted 
for the second largest number of 
secidents, both fatal and non- 
fatal 


Buick Sales 


. . 
Show Gain in 
o 

April Report 
Flint, Mich. May 10 Do- 
mestic retail deliveries of Buick 
motor cars for the last 
of April totaled 
of more than 1,000 cars over the 
| corresponding period a year 


it was announced today by W. F. 
general sales man- 


| ager 
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10-day deliveries likewise 
a gain over the previous 
comparing with 2,552 
in the _ period 
Deliveries in the 
April last year 


The 
showed 
days, 
delivered 
ended Apr. 20. 
last 10 days 
were 1,704. 

Sales for the month were 6,960 
units as against 6,534 in March of 
this year and 6,147 in April, 1934, 
Hufstader said 


Plymouth Sales 
Up 40.3 Per Cent 


Detroit, May 10 
dealers delivered 9,972 


of 


Plymouth 
new cars 


| during the week ending May 4, 


H. G. Moock, vice-president of the 
| Plymouth Motor Corp. said today 
The week was the third largest 
|}in Plymouth’s history and 40.3 
per cent above the same week 
| last year. 
| “Plymouth 
year have reached a total of 
136,915 units,” he _ said “This 
compares with 96,639 units in the 
corresponding period of 1934, a 
record year.” 
| Moock said used car sales kept 
| pace with new car deliveries, as 


sales to date this 


| Plymouth dealers sold nearly 20, | 


| 000 used cars during the week. 


17.8 | 


10 days | 
2,732 units a gain | 


ago, | 


| Patrolman Norbert Deary, of the Detroit police department, has not “‘lost’’ 


child in a school traffic accident for 18 mon 
Deary will accompany 45 patrolboys to Wash 
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a single school 
He has 44,000 children in his district. 


ths. 
The boys were selected 


ington this summer. 


because of their vigilance and attention to duty and will be guests of Plymouth Motor Corp. 


New ATA Bail Bond Service 


Saves Truckers Much Time 


Washington, May 10 Suntvets | 
of miles from home, a truck is| 
singing along a road through the 
night... 

It is carrying a cargo that 
must be delivered before business 
starts the next morning. 

It is stopped by a State trooper 
or local policeman. The driver i: 
accused of some traffic violation. 
He is held in the local jail for | 
the night, The truck and its load | 
fails to arrive at its destination | 
the following morning. 

Such delays, which cost opera- | 
tors untold thousands of dollars | 
| annually, according to a bulletin | 
| of the American Trucking Assn., 
may be avoided through use of a 
new bail bond service which the | 
ATA now is offering to members 
of its affiliated organizations. 

The service is offered at rates 
| lower than could be secured 
| either by a State organization or 
individual operators, it stated. 

The bond will be _ offered 
through an arrangement with the 
National Surety Corp., of New 
York City. Under the plan, mem- 
| ber operators may provide each 
| of their trucks with a bail bond 
| power of attorney which permits 

the driver to post a bail bond up 
to $1.000 for his appearance be- 
fore any court, magistrate, justice 
of the peace or other officer any- 
where in the United States, in 
case of arrest or detention. 

The bond permits the driver to 
be discharged and proceed on his 
route, cutting delay to a min- 
imum, It covers infractions of 
all motor vehicle laws, but is not 
effective in cases of drunken 
driving. 

In the event the driver has any 
trouble having the bond accepted 
he may telephone to the nearest 
office of the Western Union 
Telegraph Company, which im- 
mediately will give him the name 
and address of the nearest agent 
of the surety company. A call 
to the agent will bring him to 
the scene of the driver’s arrest. 
The agent then will arrange for 
the driver’s release. 

The _ service 


1s 





is available at 
$2.50 per truck. Applications will 
be distributed to State associa- 
tion offices this week. The bonds 
will be supplied in 
velopes carrying full instructions 
and should be carried on the 
truck at all times, it is pointed 
| out. 


| consumers 


strong en-| 


GM April Sales 
Show Increase 
Over Last Year 


Detroit, my 10- April sales of 
General Motors cars to dealers in 
the United States and Canada, 
together with shipments overseas, 
totaled 184,059 compared with 
153,954 in April a year ago. Sales 
in March were 169,302. Sales for 
the first four months of 1935 
totaled 572,775 compared with 


| 470,558 for the same four months 


of 1934. 

Sales of General Motors cars to 
in the United States 
totaled 143,909 in April compared 
with 106,349 in April a year ago. 
Sales in March were 126,691. Sales 
for the first four months of 1935 
totaled 402,002 compared with 
286,872 for the same four months 
of 1934. 

Sales of General Motors cars to 
dealers in the United States 
totaled 152,946 in April compared 
with 121,964 in April a year ago. 
Sales in March were 132,622. Sales 
for the first four months of 1935 
totaled 454,202 compared with 
370,234 for the same four months 
of 1934. 


Colombia Car Imports 


Show Substantial Gain 
Washington, May 10.—Imports 
of motor vehicles into Colombia 
have shown a progressive increase 
during the current year, a report 
to the U. S, Department of Com- 
merce from its Bogota office 
shows. 

March receipts totaled 346 units 
compared with 297 units in Febru- 
ary and 202 unit in January. 

All motor vehicle imports into 
Colombia during March were of 
American origin, according to the 
report. Entries during the month 
comprised 210 passenger cars, 131 
trucks and chassis, and five com- 
pleted bus jobs. All of these 
vehicles with the exception of 
seven new motor cars shipped to 
official agencies and one used car 
brought in by a private owner, 
were consigned to motor vehicle 
distributors and dealers, 

Total imports of motor vehicles 
into Colombia in 1934 amounted to 
2332 units, composed of 1,319 pas- 
senger cars and 1,013 trucks and 
buses. These figures compared 
with 658 passenger cars and 338 
trucks and buses imported dur- 
ing the preceding year, the re- 
| port states. 
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Miraculous pickup! That’s precisely what the Nelson Bohnalite (Strut 


Type) Piston gives any automobile! This is due to the basic design ———— ; 


ries 


of this advanced piston. The great performers and great sellers Hy S=————————- a 
of the year are equipped with this great piston. For all around : 
efficiency, the Bohnalite Cylinder Head develops improved per- 


formance standards which are the marvel of the new season. | ee ¥ 


BOHN ALUMINUM & BRASS CORPORATION 
Executive Offices—Lafayette Building 


DETROIT, MICHIGAN 
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SOLD THROUGH 





Too Many Jobbers in Automotive Field---MEMA | 


Have Less Than $500 
Cash on Hand Bulletin Shows 


Many 


New York, May 10.—A general 
bulletin recently by the Motor 
and Equipment Mfrs. Assn. 
throws considerable light on the 
highly excessive number of whole- 
salers in the automotive field. 

The bulletin says: 

There are 6,303 wholesalers of 
automotive products in the United 
States; 
troleum and its products, 305,403 


28,421 wholesalers of pe-| 


retailers including car and truck} 


dealers, filling stations, garages, 
accessories, tire and battery deal-| 
ers, and motorcycle-bicycle deal- | 
ers; and 43,220 automotive service 
establishments including cartage 
and trucking firms, storage ga- 
rages, and miscellaneous small} 
retail service establishments. | 


| 


|ninity the moronic offspring of 


These figures do not include com- | 


panies owning fleets for 


own use. 


On this basis there is one auto- 
motive wholesaler for every 55 
retail and service establishments 
in the country. If 170,000 filling 
stations are eliminated there is 
one automotive wholesaler for 
every 28 retail and service out- 
lets. If, furthermore, 30,646 motor 


vehicle dealers are _ eliminated, 
there is one automotive whole- 
saler for every 23 independent 
garages and other retail and 
service outlets. 

Despite the fact that some 


manufacturers are reducing the 
quantity of their jobber outlets, 
the rate of jobber increase is 
such as should cause many sup- 
pliers to consider whether or not 
it is to their advantage to con- 
tinue their present policy of 
recognizing as wholesalers many 
firms that, among other consid- 
erations, are in anything but an 
enviable financial condition. 


No small number of these new- 
ly established jobbers are in a 
poor financial condition. Refer- 
ring to one phase—cash on hand 
—many of them have less than 
$500. To cite extreme examples, 


fe 


REGUS PAT OFF 


THE STANDARD WIRING EQUIPMENT OF THE AUTOMOTIVE INDUSTRY 
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| four months were 50,939, which is 





— PACKARD FOUR- FORTY IS AVAILABLE IN 
INDIVIDUALLY PACKAGED IGNITION CABLE SETS 


You'll like these new Packard FOUR-FORTY Ignition Cable Sets. 
are neatly arranged in convenient-sized metal-edge packages, and are avail- 
able for all cars. Their colorful, attractive package design makes them 
ideally suited for window and counter display. And—of course —they 
contain the genuine Packard FOUR-FORTY Cable—the cable that sets a 
new high standard of durability, performance and efficiency! Order these 
Packard FOUR-FORTY Ignition Cable Sets from your jobber today—and 
display them to your customers. Packard Electric Corporation, Warren, O. 
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some have less than $50 on hand, 
yet they are recognized by some 
manufacturers. Such accounts 
appear to have little difficulty in 
obtaining credit, merchandise, and 
the jobber status and discount. 
We know of one new wholesaler | 
with $5 cash on hand and nine 
manufacturers supplying him. 
Such jobbers and such supplier | 
recognition make up the indus- 
trial components which mean un-| 
fortunately, unwisely and short- | 
sightedly affiliated in commercial | 
| marriage constitute Perfect Asi-| 


which inevitably are a low grade} 
competitive mess of genealogical 
garbage aggravating current 
{troubles and otherwise contami-| 
nating the wholesome blood 
streams of the a 


Pontiac Sales 
Reach 5-Year 
High Bracket 


Pontiac, Mich., May 10.—Retail 
sales of Pontiac cars in the United 
States are the highest they have 
been in the last five or six years, 
it is stated by Pontiac officials. 
More new Pontiacs were deliv- 
ered up to the first of May than 
during any similar period since | 
1929. 


Total deliveries for the first 
more than twice the number of| 
retail deliveries during the same 
periods of 1932, '33 and ’34. Last 
year the deliveries through April 
were 24,973 cars. 

The total deliveries for the 
month of April were 16,677, com- | 
pared with 16,137 for March and | 
9,809 for April of 1934. 


It is estimated that Pontiac will | 
deliver 150,000 in 1935, which is 
more than twice the sales of 1934. 
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AUTOMOTIVE JOBBERS 


| 





| parts and labor. 
| schedules of 


Dodge Dealers 
Retail Sales 
Pass 9,000 Units 


Detroit, May 10.—Deliveries for 
the week ending May 4 amounted 
to 7,773 Dodge and Plymouth 
passenger cars and 1,303 Dodge 
commercial cars and trucks—a 
total of 9,076 sales, according to 
A. vanDerZee, general sales man- 
ager. 

Retail deliveries made by 
Dodge dealers for the’ first 18 
weeks of the present year were 
| 104,807 passenger cars and 17,973 
commercial cars and trucks—a 


| total of 122,780 units, as against 


76,589 units sold in the corres- 


| ponding 18 weeks of 1934. 


Used car sales by Dodge deal- 


| ers, which were 8,189 in the pre- 


| ceding week, rose to 8,700 during 
the week ending May 4. 


Charge Jobbers 
With Agreeing 
To Fix Prices 





Washington, May 10.—Suppres- 
sion of price competition in the 
jobbing of automobile parts and 
accessories in the Birmingham, 
Ala., territory is alleged in a Fed- 
eral Trade Commission complaint 
against Birmingham Automotive 
Jobbers Assn. and its officers and 
| members, who are said to con- 
stitute a majority of this class 
of jobbers and to occupy a domi- 
nant position in that territory, ac- 
cording to an official bulletin re- 


| leased today. 


Charging the respondents with 
seeking to bring about elimination 
of price competition among them- 
selves, the complaint says that 


|in September, 1933, they entered | 


into an agreement, combination or 
conspiracy to fix and maintain 
uniform prices, and since that 


| time have carried it out in their | 
| sales to dealer-customers, garage | 


and fleet owners and others. 
They agreed, according to the 


|; complaint, to use manufacturers’ | 
| resale schedules and to fix uni- 


form prices for automotive parts 
and equipment, repair jobs 
volving only labor, and repair 
jobs involving both automobile 
They also fixed 
discounts to be al- 
lowed by them to certain classes 


| of purchasers of parts and acces- 


sories and, the complaint says, 
agreed to require certain classes 
of purchasers to resell parts and 


| accessories bought from respon- 
| dent members at list prices of the 


manufacturers or at prices fixed 
by the association. They are said 
to have agreed that whenever a 
member should see fit to change 


a price on a part, accessory or on | 


labor, except on close-out items, 


he should notify either the associ- | 


ation secretary or each member 
before the change should be put 
in effect. 


Ford Heads List in 


Motor Capital County 
Detroit, May 10.—Sales of new 


| Ford V-8 passenger cars in De- 
| troit and Wayne county during 


April continued to lead all other 


makes, Ford registrations totaling 
51.84 per cent of the county’s to- | 


tal new automobile sales, official | 


| figures revealed today. 


For the first four months of 
1935, the Ford proportion of total | 


| county automobile sales was even 
| better, the figures showing that | 
| 52.73 per cent were Ford V-8’s. 


Of a total of 11,082 new pas- 
senger cars of all makes sold in 
Wayne county in April, 5,745 were 
Ford V-8 models. In the four 
months of this year, 35,986 new 
cars were registered in the 
county, and, of these, 18,978 were 
Ford V-8’s. 


in- | 


Art and 








Industry 





This Bakelite exhibit in the Industrial Arts Exposition at the RCA building in New York 

portrays the alliance between art and industry. From automobile steering wheels to airplane 

gas gauges, from telephones to fishing reels, this exhibit shows how far American civiliza- 
tion has traveled in the past decade. 





Service Relieves Dealers 
ot Car Transport Worries 





New York, May 10. 
service for automobile dealers in 
the metropolitan area is being 
offered by the’ Jay A. Mellish 
Warehouses, Inc. of this city. 
With their warehouses situated at 
the 60th St. yards of the New 
York Central Railroad, they have 
established an economical and 
convenient service for the hand- 
ling of autos shipped to this point 
from the factories. 


Autos are unloaded from 
freight cars rapidly and efficient- 
ly. Two freight cars, each con- 
taining four cars are unloaded in 
about 20 minutes — one taking 
nine and the other 11 minutes. 
Four men are employed for the 
task in addition to a checker who 
inspects the entire car for dam- 
age occasioned by transportation. 





As the cars are unloaded Pon- 
| tiaes, Buicks, Oldsmobiles, Chrys- 
lers, De Sotos, Dodges, Plym- 
ouths, Hudsons, Terraplanes, Au- 
burns. and Hupps are lined up on 
the freight platforms. Motor 
chocks and spring holding straps 
are removed; bumpers and spare 
tires are mounted: oil, gas and 
water goes into the car; batteries 
and radios are connected: dealer 
plates are attached and the car 
is all set for delivery to the 
dealer. All of this is done in an 
efficient manner and at a nom- 
| inal cost, relieving the dealer of 
much trouble and expense inci- 
dental to the operation. 


Dealers are permitted free stor- 
age at the warehouse for a period 
of 48 hours after which a storage 
charge of 25 cents per day be- 
comes effective. Cars may be 
left for longer periods in which 
| case a graduated scale of storage 
| prices is applied reaching a max- 
| imum of six dollars per month. 


Cars may be delivered from the 
freight yard either by truck or 
under their own power to the 
| dealers’ doors. Many cars are 
| handled and delivered to the piers 
for export, including boxed autos 
| for transportation abroad. 


| Recently the Mellish Ware- 
houses broke the seals of two 
freight cars and delivered their 
contents of eight autos to a 
| dealer’s door at the other end of 
town in one hour and 50 minutes. 


All papers incidental to the 
shipment are handled as part of 
| the service and in event of dam- 
| age no matter how slight, the 
claims are made out thus reliev- 
| ing the dealer of more red tape. 


—A new | 








Kelsan Products 
Sponsor New 


Rubber Coating 


Detroit, May 10.—Kelsan Prod- 
ucts of St. Clair, Mich. was re- 
vealed this week as the developers 
of the new process which makes 
possible the use of rubber pro- 
tective coatings applied in liquid 
form. 

The company has been organ- 
ized by Frank M. Sanders, former 
assistant general manager of the 
British Dunlop Rubber Co. and 
P. E. Kelley, under whose super- 
vision the technical perfection of 
the material and processes have 
been carried out. 

For industrial applications, the 
development is said to open new 





Showing how Kelsanite protective coatings 

are readily stripped off when no longer 

needed. The above photo shows the appli- 

cation of the new material to the packaging 

of piston pins for distribution to the auto- 
motive service trade. 


possibilities in many directions. 
It is reported that experiments in 
coating a complete automobile 
body with Kelsanite as it comes 
out of the paint shop, leaving it 
on while the body goes over the 
final assembly line, have been 
made. 

Consideration has also been 
given to leaving the coating on 
during road test, shipment or 
drive-away, etc., removing it only 
just before delivery of the car to 
the final purchaser. Removal of 
the coating is said to be quite 
simple, involving merely’ the 
loosening of an edge, and then 
pulling the whole coating off in 
one sheet, like a cellophane wrap- 
per. 

In the plating of metal parts 
Kelsanite already has a definite 
field as a masking compound to 
prevent deposition of metal ex- 
cept where desired. Following 
the plating operation, the coating 
is then readily stripped off. 
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Six More States Pass Safety Glass Legislation 
Will Soon Be Mandatory\.: 


In More Than 


New York, May 10.—Laws pro- 


viding for the use of safety glass | 
in motor vehicles have  been| 


enacted in this year’s legislative | 


sessions in many states through- 
out the country. 

Indiana, Missouri, North Da- 
kota, Ohio, Vermont and West 
Virginia are the latest additions 
to those states that already re- 
quire safety glass. Previously 
such legislation has been enacted 
in Iowa, Massachusetts, Michigan, 
Nebraska, New Jersey, New York, 


Pennsylvania and Virginia, A bill | 
has passed both Maryland houses | 


and while the Governor’s signa- 
ture has not yet been reported, 


the bill would in general require, | 


effective July 1, 1935, shatter 


proof glass wherever glass 
assembled after that date. 

A synonsis of the statutes in 
the six states that have recently 
adopted this safety measure 
follows: 

INDIANA—Unlawrful, after Jan. 
1, 1936, to operate a motor vehicle 
registered in that state, manu- 
factured or assembled after that 
date, unless such vehicle is 
equipped with safety glass wher- 
ever glass is used. Exception is 
made of any private passenger 
motor vehicle of less than eight 
passenger 
used for carrying passengers for 
compensation or hire and any 


truck owned by a farmer and| 


used principally for transporting 
farm produce, equipment or mate- 


rials to, from or upon his farm, if | 


such private passenger motor 
vehicle or farm truck shall have 
been registered previously in an- 
other state by the owner while 
the owner was a bona fide resi- 
dent of such state. 

MISSOURI Unlawful, after 
Jan. 1, 1936, to operate a motor 
vehicle registered 
manufactured or assembled after 
such date, designed or used for 
the purpose of carrying passen- 
gers for hire, or designed or used 
for the purpose of carrying school 
children, unless such vehicle i 
equipped in all doors, windows 
and windshields with safety glass, 
and it shall be unlawful after Jan. 
1, 1936, to sell in the State of 
Missouri, any motor vehicle 


manufactured or assembled after 
said 
purpose 


and designed for the 
carrying passengers, 


date, 
of 





Association..... 


Once again the red and 
yellow glare of molten 
metal reflects against the 
night Pittsburgh sky. Ex- 
perienced travellers rec- 
ognize this sky coloring 
as typically Pittsburgh, 
just as they associate 
Pittsburgh and this fine 
hotel as the best address 
and largest hotel in 


Pennsylvania. 


“Room rates 
$3.60 SINGLE + $5.00 DOUBLE 


and higher 





ate PITTSBURGH 
GERALD P. O'NEILL, General Meneger 





is 
used in vehicles manufactured or 


seating capacity not | 


in that state, | 


Fourth of U.S. 


unless such vehicle be equipped in 
all the doors, windows, read win- 
dows and windshields with safety 
glass. 

| NORTH DAKOTA — No taxi, 
passenger or automotive school 
bus, manufactured or assembled 
subsequent to the first day of 
July, 1935, not equipped with safe- 
ty shatter proof glass, shall be 
used, sold, purchased or leased for 
the use of transporting persons 
for hire, or otherwise, within the 
| state of North Dakota . 

| VERMONT — Unlawful, after 
Jan. 1, 1936, to operate any motor 
vehicle registered in the State of 
|Vermont, manufactured’ or 
assembled after said date, unless 
such vehicle is equipped with 
safety glass wherever glass is 
used. 
















WEST VIRGINIA — Unlawful, 
after July 1, 1935, to operate any 
motor vehicle registered in that 
state, manufactured or assembled 
after that date, unless such motor 
vehicle be equipped with safety 
glass wherever glass is used, Ex- 
ception is made of any private 
passenger motor vehicle of less 
than eight passenger’ seating 
capacity not used for carrying 
passengers for hire or compensa- 
tion and any truck owned by a 
farmer and used principally for 
transporting farm produce, equip- 
ment or materials to, from or 
upon his farm, if such private 
passenger motor vehicle or farm 
truck shall have been registered 
previously in another state by the 
owner while the owner was a bona 
fide resident of such other state. 

OHIO—Law is effective Jan. 1, 
1936. Applies to any motor vehicle 
manufactured or assembled after 
that date. The general require- 
ments are the same as West Vir- 
ginia. 


Says Fuel Tax Diversion 


Does Not Aid Employment 


Washington, May 10. States 
pressed for money to relieve un- 
employment have been manifest- 
ing an “acute tendency” to divert 
from highway use revenues in- 
tended for highway building and 
for no other purpose, according 
to Thos. H. MacDonald, chief of 
the U. S. Bureau of Public Roads, 
in an official statement today. 

These revenues, he says, include 
principally the collections for 
motor licenses and taxes on gaso- 
line and oil, 

Such diversions, however, really 
defeat the fundamental purpose 
of providing increased employ- 
ment, MacDonald points out. 
“From the employment angle 
alone,” he states, “nothing is 
gained by such diversions, since 









MEET THE 


under punishing driving habits. And significantly enough, in these 
days when car manufacturers comb the earth for ways to improve 
dependability, Borg & Beck clutches are the standard of the indus- 
try. e For twenty years Borg & Beck engineers have been putting 
their heads together with car and truck engineers to solve every 
clutch problem which time and progress might create —all to the 
end of making the clutch the last thing from which anybody could 


expect trouble. Needless to say, that sort of teamwork has worked! 


BRUTAL MR. MEGGS... 


. loving father and gentle citizen, but a Simon Legree to his car. 
Mr. Meggs wouldn’t s ieeaiainerila mistreat his car for the world, yet the fact remains he’s 


a brute at the wheel. @ Fortunately, today’s cars are built for Mr. Meggs. Built to stand up 





the dollar spent for highway work 
reaches as far to relieve unem- 
ployment as any other expendi- 
ture that could possibly be made.” 
Studies made by the Bureau 
show that of money spent for 
road building 75 per cent is paid 
out directly or indirectly for 
labor, the statement pointe out. 


Im ports ‘Restricted 


Washington, May 10.—As a corol- 
lary to the denunciation of the 
Franco-Spanish commercial treaty of 
March, 1934, the importation of 
automobiles was made_ subject to 
import quota restriction in Spain, 
but the total quota for 1935 has not 
yet been fixed, according to a 
cablegram received this week in the 
Department of Commerce from Am- 


Bowers, Madrid. 


bassador Claude G, 



























THE BORG & BECK COMPANY 


Division Borg-Warner Corporation 
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Safety Drive Suggestions Arouse Reader Comment 





Periodic Police Drives 


Deplored By Burrdish 


(Continued from Page 6) 


that street traffic safety and politi-| tions of the country have journeyed | £0vernors on the motor cars that 
eal careers do not mix. ‘ yearly to Washington. These annual|#re, now advertised as high speed 
Street studies, made by experienced | conferences were inaugurated when vehicles. 
traffic engineers who have no axe | Mr. Hoover was secretary of com-| Unless the automobile industry 
to grind, may find that travel move-| merce. Papers are read at these| takes over this problem and begins 
ment would be made much safer if, yearly sessions, police heads and| 4 real safety sales campaign, we are 
for instance, a “loop” of one-way | highway officials and road builders| going to have speed of cars 
streets were created. But here Old all contribute papers. Resolutions! regulated, and if the speed is fixed 
Man Selfishness steps into the pic-| are adopted deploring the steady|too low we are going to see the 
ture. What about the merchants on|increase in the traffic death toll./ bus and street car business picking 
these one-way streets? True, the} And _ then the delegates £0 home. | up. And it will not be enough for 
loop” might lower the death rate, | That’s all, there isn’t any more to] the industry to keep on telling how 
but what about it lowering the prof-| be reported. }many are killed and injured each 
its of the store-keepers ? Customers,| We come now to the builders of | month. The Committees of One 
you know, dislike parking across} motors cars. When the Automobile} Hundred do that.—H. M. Burrdish, 
the street from a store. So “loops” | Manufacturers Assn. was the Na-| Detroit, Mich. 
are out. | tional Automobile Chamber of Com- | <cmmmcnenane 

The engineers may find that park-| merce, George Graham was made] ., 
ing should be prohibited on the! chairman of a committee on traffic Safety 
streets in some of the districts.| safety. The auto builders were 5 
Again, what about the merchants?| going out to do something really I agree wholeheartedly with your 
Their customers have the right to| important. Newspapers and police} Statements on the automobile acci- 
park while they shop. With parking| heads were invited to send in dent problem. It always has seemed 


prohibited, pedestrians would have a| monthly reports of the traffic 


fairer break. The deaths caused by| dents in their cities and each month 
walking out from between parked| Mr. Graham’s committee send out a 
cars would be reduced. The “blind| report telling how many were killed, 
spots” caused by cars parked at| injured or just tossed out of cars. 
corners would be eliminated and|And the city with the best record | 
motorists would not run over so| for the month was praised. This | 
many careless pedestrians. But why| making the wild drivers go home 
should these businessmen be made to| feeling ashamed of themselves. 

take a cut in profits because pedestri- Mr. Newmark declares that the 


ans are careless? So the no-parking 


re ¢ general public must be sold the idea 
plan is side-tracked. 


of highway safety just as they are 


A train street traffic engineer,| sold basic commodities. In saying 
with a staff of capable assistants,| this, Mr. Newmark hits the nail on 
can step into any large city and|the head. The public must be sold, 
after a thorough street survey make| but this “general public’ must in- 


a report that will cut that city’s| clude the merchants who put profits 
death, injury and non-injury acci-| above fatalities, the office seekers 
dent rate 50 per cent in three} who put street safety below the 





months. Mayors and city councils} chance of losing the votes of these 
know this, and yet the engineers are| merchants, and the police officials 
not called into service. And they| who are not willing to be told their 
will not be called into service until] business by trained experts. 
mayors and city councils put the No organization of volunteer 
welfare and safety of the general| workers can do this. selling. A 
public above the profits of the] volunteer organization cannot be a 
merchants. business organization and if there 
For several years past, returning] is to be any selling a business or- 


ganization must do it. 
It is a sales problem that belongs 


to Mr. Newmark’s organization sug- 
gestion, traffic leaders from all sec- 








THE nation-wide acceptance of Edison Spark Plugs 
gives evidence of the fact that the automotive trade 
and public have confidence in a good name and a 
keen appreciation of a worthy product. The “plug 
that made good in a year” is daily adding to the pres- 
tige of a name known and respected for many years! 


EDISON -SPLITDORF CORPORATION, WEST ORANGE, N, J. 


cs 


INOUSTRIES 





accl- | 


© --—-—--—--- -- 

to the automobile industry. And if 
this industry does not start a sales 
campaign within the next year or 
two the motor car builders are go 
ing to be hit because the signs all 


read that the crack-pot law 
about the country already are draft 


ing bills to provide for placing speed 


to me that the manufacturers of mo- 
tor vehicles are doing what a great 
many business men are in the habit 
of doing; namely, simply hoping that 
the inevitable will never occur. 


You know I have something of a 
crazy idea that if one of the promi- 
nent manufacturers would undertake 
to do a little safety education among 


a manufacturer would be able to 
reap a harvest of good will. This sort 
of thing has been done in other lines 
of business. The dealer who sells a 
person a new oil burner takes con- 
siderable time to explain to his 
customer how to operate the burner 
in a safe and sensible manner. The 
dealer who sells a customer a new 
electric range not only explains the 
operation of the range in consider- 
able detail, but will send out a quali- 


customer an electric refrigerator ex- 
plains to the customer in the latter’s 
| home how to get the best out 
of the refrigerator. 
of such service is to keep the cus- 
tomer satisfied and to do this is 
certainly good business. 


use 


I wonder what the manufacturers 
of oil burners would do if because 
| of improper operation of burners by 
customers a lot of homes had been 
blown up and a goodly number of 
| persons killed and injured. I wonder 
what the electrical equipment people 
would do if because of improper 
wiring and use of appliances a good 





many homes had been burned and 
a considerable number of persons in 
jured and killed. 

In other words, whose duty is it 
| to explain in some detail to a con 
} cern’s customers how they properly 
|} Should make use of the equipment 
}or merchandise purchased? [| am 


wondering whether 
manufacturers 


the 
h ave 


automobile 
appreciated 





| their failure to properly service 
their customers, and I raise. this 
|} question especially in view of the 
| laree number of persons who are 
| killed and injured because of the 
| Improper use of cars. Much of this 
|; Improper use is the direct result of 
the creation of the speed mania by 


manufacturers’ advertising. I wonder 


if there is 


any other business in 
which the manufacturer has done 
as much to cause injury among the 
| buyers of his commodity as the mo 
| tor vehicle manufacturers have done 
} in many Instances 
| - 

Let us suppose that I happen to 
be in the market for a new auto 
mobile. If some manufacturer, 


| through his dealer organization, will 


take the time to explain how the 
new cars are different from the old 
cars, in what manner my method of 
| Operation might have to undergo 
some changes, the dangers that exist 
| when I try to get too much speed 
}out of the car, why four-wheel 
| brakes are safeguards only when 


are 
| limit, why 
includes a 


speeds kept at a 
the car as 
number of sup 
posedly of safety value, and so on 
down the line. Wouldn't 1 
customer be impressed? 


reasonable 
manufactured 
factors 
as a 
Summing up these remarks, I 
would like to say again that I really 
believe if manufacturer 
| to take up this idea and carry it out 
in detail to that such 
a manufacturer would be agreeably 
surprised by the extensive good will 


some were 


its conclusions 


which would be created which would 

| have an important bearing on the 
| volume of business.—Insurance Ex- 
| ecutive. 


makers 


the purchasers of his car, that such | 


fied person to teach the housewife | 
how to revamp her methods of | 
cooking, ete. A dealer who sells a| 


The whole idea | 


| bulletin, we sent a copy of it to- 


A Step in the Right Direction! 
INTO OUR CARS except two — ROAD AND io 


WE ENGINEER EVERY SAFETY FACTOR 


way in making Conada’s streets end high 













QUALITY SERVICE 


to help heep your record clean 


f you went to Owen Sound and had & 
hat with the driver of the Meaford Owen 
Sound bus line, you'd probably hind he has 


say for the quality Genera! 





news item above, a5 


eadlined in the 
E cite the gentleman, hea are aes 8 
“ ‘Canada’s leading example of the individual driver oe 
realizes his individual responsibility tor preventing 


dents on our streets and highways 


a good word to 


Motors builds into its cars 


Because his bus is actually 4 McLaughiia 
Buick Sedan, built by Genera) Motors 


uher fellow”, we might as well Sshawa, Ontari 


ts plant at 
hance” at one time and another 


Instead of pomcng the finger at the — 


strate the quality in 
admit that all of us are apt to “take a 


He might il 
Motors cars by 





nting to the new, ex 





we'd probably “get 


the improved 
uld enjoy a loc mor 


ly, and at sensible spe 


p bodies by Fisher—t 
and certainly we 


« any one of a score of other 


tors advancements 


Turret T 
Knee Action— 


leading General M 





If we all drove sensib! 
there” just as quickly 
pleasure and safety in the bargain 


t is beck of these 
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This is a reprint of a new series of ads to be released to a selected list of Canadian papers. 
The initial message will appear May 13. 


Car Manufacturers Pledge 


Support to Dealers Code 


(Continued from Page 2) 
| have signed the Code of Fair{| gether with a copy of the memor- 
andum which went to our field 
organization late last year, with 
the attached letter, which is for 
your information. 
(Sfgned) “J. E. Fields, 
President” 
The communication referred to 
above, which went to all Regional 
and District Managers, reads as 
follows: 
“Your attention is invited to the 
attached communication from Mr. 





| Competition for the automobile | 
manufacturing industry and are 
living up to all of its terms and 
provisions. The dealers them- 
selves formulated a Code, and it 
is our feeling that they should 
live up to the Code which they 
have written. 

“Tf there are certain phases of 
the Dealer Code which are, in the 
opinion of some dealer, resulting 
in operations not satisfactory 


enough to enable them to lend the F. W. A. Vesper, Chairman, 
Code their enthusiastic support, National Control Committee, 
these distributors ” dealers, Motor Vehicle Retailing Trade, 
through their dealer organizations under date of Apr. 1, 1935 

or other proper avenue, should 3 : 

endeavor to bring about an alter- “We are also enclosing, here- 
ation in the rules governing their with, copy of our memorandum 


to you of Oct. 11, 1934, in regard 
to the Dealers Code, 

“Our letter of Oct. 11 makes the 
position of the corporation per- 
fectly clear and you are again 
cautioned to see to it that your 
own conduct and the conduct of 
your organization conforms to 
the corporation’s policy.” 


Code to result in satisfactory 
operation. These rules and regu- 
lations were laid down largely by 
the dealers themselves, and may 
be changed by the same group 
that promulgated the Code, if ex- 
perience has shown that any part 
of the Code is not practical or 
operative 

“The situation which is deplor- 
able is brought about through the | 
dealers who, although they may 
have signed the Code and may | 
even have had a hand in its mak- 
ing through their own dealer or- 
ganization, wilfully disregard its 
rules and evade its restrictions. 

“In your contacts with distribu- 
tors and dealers, you must always 
bear in mind that the dealer Code 


AS OTHERS 
SEE IT 


(Continued from Page 6) 
merchandising 





we 
have criticized and ridiculed and con- 
demned. 


impinged upon 


was written by the dealers, it was But we have kept out of politics. 
apparently what they wanted, and And, if we may a eo to counsel 

: ) . snect : the newspaper publishers, may we 
as > Ww -hes 2spe n . 22 
has the whole-hearted re pect = d suggest that from now on—with 1936 
moral support of your factory, in the offing — everyone remember 


and you should reflect that atti- 
tude in all of your contacts. 
“Kindly acknowledge receipt. 
(Signed) “J. W. Frazer, 


that politics and statesmanship are 
almost never synonymous, and that 
appraisal of official action, when 
that appraisal is unbalanced by po- 


General Sales Manager” | litical bias, never is accurate? 

: ; : f i » way of offering as- 
Under date of’ April 15, the| And just by way of ; 
nder @ : : surance that our nation, however 


above letter was again sent out 
to all District Managers, together 
with the memorandum referred to 
below: 

Under date of Apr. 


well or badly it be ruled, is not on 
the verge of disaster, we presume 
to point out that, in the issue re- 
porting the wind-up banquet of the 


18, Vesper | publishers, the financial pages of the 


received from J. E. Fields, presi-| New York Times carried, among 
dent, of the Chrysler Corp., the other headlines, these: 
following letter: Socony-Vacuum Oil Increases In- 


come; Bethlehem Steel Reports Ad- 


“Mr, F. W. A. Vesper om é s 
, es Sales Gains Seen by Furni- 


St. Louis, Mo. 
“So that our field force would 
get the full significance of your 


ture Men; Extra Dividends on Dia- 
mond Match; Municipal Bonds Forge 
Ahead; and General Motors Shows 
Wide Gain.—Prixter’s Ink. 
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Association Heads Endorse Vesper NADA Program 


Pledge Support in Drive 


To Extend NRA Two Years 


St. Louis, Mo., May 10.— The 
first of group meetings of secre- 
taries and managers of state and 
local automobile retail dealers’ 
associations held in St. Louis last 
week, summed up their confer- 
ence studies in the following reso- 
lution unanimously adopted after 
two days’ discussion of the plans 
and program of the National 
Automobile Dealers’ Assn., in co- 
operation with the state and 
local associations: 


“Whereas, we, the undersigned 
managers of the automotive 
trade associations indicated, all 
assembled in conference in St. 
Louis this third day of May, 1935, 
have discussed at length the 
many immediate organization 
problems with the members of 
the staff of NADA, and 


Future NADA Plans 

“Whereas, we have been ad- 
vised of the recent accomplish- 
ments and future plans of NADA, 
and 

“Whereas, 
a desire on the part of the man- 
agement of NADA to give favor- 
able consideration to our recom- 
mendations, and 

“Whereas, the management of 


NADA has assured us of prompt | 


action concerning certain mat- 
ters of great interest to us and 
to them, 

“Be It Therefore Resolved, that 
we do hereby commend NADA 
and its staff, particularly F. W. 
A. Vesper and Jack Frost, for 
what has been accomplished and 
for the splendid spirit of co- 
operation evidenced throughout 
this said conference, and 

“Be It Further Resolved, that 
Mr. Vesper and Mr. Frost be 
advised of the desire on the part 
of the undersigned to use every 
effort at their command to fur- 
ther the interest of the NADA 
and the amiable relationship now 
existing between them and our 
organizations.” 

Sign Resolution 

The resolution was signed by 
A. N. Benson, Minneapolis, Minn.; 
Harry Bragg, New York; Herbert 
Buckman, Cleveland; C. W. 
Coons, Peoria, Ill.; Glen Daily, 
Columbus, O.; Ralph Ebbert, 
Brooklyn, N. Y.; Walter Ferrell, 
Des Moines, Ia.; Harry G. Gard- 
ner, Cincinnati; Claude Holgate, 
Newark, N. J.; Louis Milan, Mil- 





In CLEVELAND it's 






In COLUMBUS it's 


In AKRON it's 


In TOLEDO /i's 


there is evidence of | 
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waukee, Wis.; R. J. Murphy, 
Washington, D. C.; John E. | 
Raine, Baltimore, Md.; H. H. 
Shuart, Detroit, and Lewis G. | 
Stapley, of Albany, N. Y. 

The conference also adopted 
the following resolution which 


was telegraphed to President 
Roosevelt and Senator 
rison, chairman of the Senate 


Finance Committee 
: . | 
“We, a delegation of associa- | 
tion secretaries and managers 


representing the 
dealers in our various cities 
states embracing 85 per cent of 
the volume of our business in- 
sist on the extension for two 
years, as against eight or nine 
months, of the National Recov- 
ery Act. Two years as requested 
by President Roosevelt are im- 
perative for the stabilization of 
our trade. The critics of NRA 
are discriminating against all 
codes and are not fair enough to 
recognize the benefits it gives to 
many. 
Code Helped Dealers 

“The Motor Vehicle Retailing 
Trade code has benefited the re- 
tail auto dealers, and the large 
majority of them desire it con- 
tinued. A_ short extension will 
only increase the uncertainty 
now prevailing and further ham- 
per enforcement. 

“We deplore the disagreement 
as expressed in the press by the 
Chamber of Commerce of the 
United States of America as not 
representing the business senti- 
ment of the nation. 

“This industry provides em- 
ployment for hundreds of thou- 


sands and is entitled to every 
possible help to recovery. We 
urge extension for two years 


with full support of the automo- 
bile dealers of America.” 

This resolution was_ signed: 
“Conference of automobile dealer 
association secretaries and man- 
agers in conjunction with the 
National 


Assn.—transmitted by F. W. A. 
Vesper, president.” 
In the two days’ conference, 


considerable time and discussion 
were devoted to the N.A.D.A. na- 
tion-wide profit survey now un- 
der way. 

Announcement was made that 
the research and planning 









@-— ————--—- penance 


Pat Har- | 


automobile} 
and | 





Automobile Dealers | 


di- | 
~| to produce it in large volume. 


| world’s 
| treated in a new electric furnace 
|designed especially for the 
| strengthening process. 


| process in the United States. 


| of cold 


device is 
aspects and is of particular value to| 





jector§ is 


vision of NRA has agreed to use | 
the material obtained as a basis 
for an independent ' study 


ment agency. 
that various other 
dependent research 
will be used. 
President Vesper 
meeting Thursday afternoon and 
outlined in detail the 
status of the efforts he has been 
making with the various manu- | 
facturers to gain immediate re- | 
lief for the trade through the | 
means of increased discounts. 
He also read communications re- | 
ceived from Walter P. Chrysler, 


national, in- 
institutions 


addressed the 


| president of the Chrysler Corp., | 


president 
Corp., in 
specifically 


and Alfred P. Sloan jr., 
of General Motors 
which they outlined 


visions. 
published in the May 1 issue of 
the N.A.D.A. Bulletin, now in the 
hands of dealers. 
Hearne Available 

Jack Frost, assistant to Ves- 
per, announced that Wayne 
Hearne, public speaker and pub- 
lic relations counsel, who has de- 
voted many years to dealer prob- 
lems, is now employed by 


N.A.D.A. He will be available to | 


state associations to aid them 
in building stronger associations 
and 
During the next few months he 


is scheduled to visit as many | 
states as possible in this ca- 
pacity. 


Other projects designed to de- 
velop the value of the national 
association working in close con- 
junction with state and local 
associations were discussed in 


mutually frank and open round | 
table talks and the suggestions | 
be promptly placed | 


in effect throughout the country. | : 
| large corporations. 


gained will 


Meetings with other regional 
groups are being planned for the 
near future. 


‘New Glass Bends 


Like Steel; Breaks 
Like Rock Candy 


Toledo, O., May 10.--Glass that 


| will bend like a sheet of steel is 
the latest product of the flat glass | 


industry. 
Its commercial possibilities are 
enormous, glass men say, although 
the industry is not quite ready 
This type, described as 
hardest glass, is 


The Lib- 
bey-Owens-Ford Glass Co. of 
Toledo, is one of two companies 
with licenses permitting use of the 
Lib- 
bey-Owens is installing two of 
the English furnaces in its plant 
at Ottawa, Il. 

The treatment consists of plac- 
ing a sheet of ordinary plate 
glass in the furnace and heating 
it until it is plastic. Then a blast 
air is suddenly directed 
against the glass, creating high 
strain, as the glass men say. 

This process develops high com- 
pression on the outer wall of the 
glass, while the interior is under 
tension or a pressure in the op- 
posite direction. This action is 
said to result in a strength factor 
from four to six times that of 
ordinary glass. 


Marvel Has Injector 


Flint, Mich., May 10. 
injector supplanting 


A new fuel 
the present 


carburetion system in several types | 
| of United States Army airplanes has | 

United | 
This new} 
many | 


announced by _ the 
Army Air Corps. 


revolutionary in 


been 
States 


both military and commercial opera- 
tors in view of the rapid advance- 
ment and development of fast long 
range airplanes. 
manufactured 
Co. 


by the 
Marvel Carburetor 


Borg-Warner Corp). 


of | 
dealer problems by that govern- | 
It was announced | 


present | 


increased memberships. | 


| Plymouth Motor Corp., 


the | 
heat | 


The new fuel in- | 


15 


th Dimension 


The News of Automotive Advertising 
By GERRY SCHURMAN 





a ee of the appointment of Orrin P. Kil- 
bourn, vice-president and Detroit manager of J. Stir- 


ling Getchell, Inc., 


national advertising agency, to an 


/executive position in the New York headquarters of the 


dent of the company. 


| firm, was made here today by J. Stirling Getchell, presi- 


Frank Sharpe, well-known New York advertising ex- 
ecutive, who has been associated with Getchell for the 


| past seven years, and for the past‘@—— 


three years in charge of all cre- | 


: , | ative production for the Getchell 
their attitude toward code pro- | | 
These letters are being | 


organization, 
will succeed 
Kilbourn as De- 
troit manager. 
Kilbourn has 


been connected 
with the adver- 
tising and the 


automobile busi- 
ness for the 
past 20 years. 
He 





O. P. Kilbourn general sales| 
manager of} 
Willys-Overland, Inc. Later he} 


was an executive in a national 
advertising agency, and with the 
formation of J. Stirling Getchell, 
Inc., he became a partner of that 
company, and opened up its De- 
troit office. 

J. Stirling Getchell, 
as advertising counsel 


Inc., serves 
for the 
the De 
the Socony- 
including 
in De- 


Soto Motor Corp., 
Vacuum Oil Co., Inc., 
the White Star division 
troit, and a number 


AT A RECENT meeting the 
Detroit Adcrafters staged what 


| they called an E Z-I Q test. Fifty 
questions covering a wide range 


of subjects comprised the test. 
The intelligence rating of the 
Adcrafters was determined by 


questions such as the following 


(check which one): 

A negative is used most fre- 
quently by: Engravers—-Mae West 
Copy writers—-Space buyers—. 

“The Car That Has Every- 
thing’: Hupmobile—Kiddie— 
Oldsmobile—Stout Scarab—Pierce- 
Arrow—-Durant—Side—Graham—. 

Closing date is a term used by: 
Publishers—-Tavern proprietors — 
Undertakers—College students— 

High score was 82 per cent. 
The holder of it, it is said, is 


disqualified on the ground that |} 


his firm had mimeographed the 
questionnaire. 

“HAPPY MOTORING,” 
Standard Oil Co. of New Jersey 
in a new advertising campaign 
running in 650 newspapers. In 
addition there will be 1,200 


painted bulletin boards and 3,500 | 


poster boards. Colorgravure and 
rotogravure will be used in some 
cities. Direct mail 
the general drive. 
IN AN EFFORT to educate 
the public on the value and rea- 
sons for Parkerizing and Bonder- 
izing, and to urge them to specify 


products so treated, Parker Rust- | 
is launching | 


Proof Co., Detroit, 


an advertising campaign that 
will use The Saturday Evening | 
Post and Collier’s in addition to 


several trade publications. 
Copy 


out its advantages. 
Fred M. Randall 
agency in charge. 


Co. is 


NEW AND USED CAR adver- 
tising of Surrey Motors Corp., 
Buick - Pontiac dealers; Kroger- 
Jones, Inc., Ford dealers; 
Bates Chevrolet Co., Inc., all of 
New York, has been placed with 


(Division | Ficard Advertising Co. of that 
| city. 


was at one) 
time assistant | 





of other | 


| 6:45 P.M.—SUN OIL (NBC, 


| 9:00 P.M.—SINCLAIR 


says | 





supplements | 


| mentions a new booklet 
available to manufacturers which 
describes the process and points 


the 


and | 
8:30 P.M.—GULF (Columbia), 





GM Will Furnish Cars 


For Shrine Convention 


New York, May 10.—Robert P. 
Smith, director general of the 
Washington, D. C., 1935 Shrine 
comraittee, has announced that 
the committee has accepted an 
offer by General Motors Corp. to 
supply a fleet of 350 new auto- 
mobiles to be used as official cars 
during the Shrine convention in 
Washington June 9 to 15, in- 
clusive. 

The fieet will consist of new 
Chevrolets, Pontiacs, Oldsmobiles, 
Buicks, LaSalles, and Cadillacs 


| together with drivers, and will be 


at the disposal of Shrine officials 
during their entire stay in Wash- 
ington. 





Automotive 
On the Air 








All time shown is Eastern Daylight Saving 
Time. 


MONDAY, MAY 13 

Blue), Lowell 
Thomas. 

7:45 P.M.—PHILCO (Columbia), Boake Carter. 

8:00 P.M.—STUDEBAKER (NBC, Red), Stude- 
baker Champions with Richard Himber's 
orchestra. 

8:30 P.M.—FIRESTONE (NBC, Red), Voice of 
Firestone, featuring Gladys Swarthout; 
mixed chorus and William Daly’s symphonic 
string orchestra. 

HUDSON (Columbia), Kate Smith's New- 
Star Revue with Jack Miller’s orchestra; 
Three Ambassadors and guest talent. 

(NBC, Blue), Sinclair 
Greater Minstrels; Gene Arnold, interlocutor. 

11:00 P.M.—HUDSON (Columbia), Kate 
Smith’s New-Star Revue with Jack Miller's 
orchestra; Three Ambassadors and guest 
talent. 


TUESDAY, MAY 14 


6:45 P.M.—SUN OIL (NBC, Blue), 
Thomas. 

7:45 P.M.—PHILCO (Columbia), Boake Carter. 

9:30 P.M.—TEXAS (NBC, Red), Ed Wynn, 
the Fire Chief; Graham McNamee and Eddie 
Duchin’s music. 


WEDNESDAY, MAY 15 


6:45 P.M.—SUN OIL (NBC, Blue), 
Thomas. 
7:45 P.M.—PHILCO 


Lowell 


Lowell 
(Columbia), Boake Carter. 


THURSDAY, MAY 16 


6:45 P.M.—SUN OIL (NBC, Blue), Lowell 
Thomas. 
7:45 P.M.—PHILCO (Columbia), Boake Carter. 


9:30 P.M.—FORD (Columbia), Fred Waring’s 
Pennsylvanians. 
10:30 P.M.—STEWART - WARNER (Columbia), 


Alemite Half Hour with Heidt’s Brigadiers. 


FRIDAY, MAY 17 


6:45 P.M.—SUN OIL (NBC, 
Thomas. 

7:45 P.M.—PHILCO (Columbia), Boake Carter. 

8:00 P.M.—CITIES SERVICE (NBC, Red), 
Cities Service concert—Jessica Dragonette, 
soprano, Cities Service quartet; Frank Banta 


Blue), Lowell 


and Milton Rettenberg, piano, duo; Rosario 
Bourdon’s orchestra. 

10:00 P.M.--GOODRICH (NBC, Blue), Cireus 
Nights, featuring Joe Cook, comedian with 
B. A. Rolfe’s Silvertown orchestra; Tim & 

Lucey Monroe, Teddy Bergman, Phil 


Irene; 
Dues 
Choir 
10:00 P.M.—STUDEBAKER (Columbia), Rich- 
ard HWimber and Studebaker Champions. 
12:30 A.M.—STUDEBAKER (Columbia), same 
program rebroadcast for West. 


and Peg LaCentra; Goodrich Modern 


SATURDAY, MAY 18 
7:00 P.M.—SOCONY VACUUM 
Soconyland Sketches 


(Columbia), 


9:00 P.M.—RCA VICTOR (NBC, Red), Radio 
City Party—Nathaniel Shilpret and RCA 
Victor Light Opera Co.; John B. Kennedy, 
master of ceremonies 

9:30 P.M.—SHELL (NBC, Red), The Shell 
Chateau—starring Al Jolson with guest 
artists; Victor Young’s orchestra. 

SUNDAY, MAY 19 
6:30 P.M.—-ACME (Columbia), Smilin’ Ed@ 


McConnell. 
Gulf Headliners 


with Will Rogers. 


9:00 P.M.—FORD (Columbia), Sunday Evening 
Hour with Richard Crooks, tenor, guest 
star. 
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Adjustment Program Payments $776,103,578 


Processing Tax Recei pts 


Amount to $777,540,894 


Washington, May 10. Cumu- 
lative expenditures covering rental 
and benefit payments to pro- 
ducers co-operating in agricul- 
tural adjustment programs, re- 
moval of surplus operations, and 
administrative expenses, charge- 
able against receipts from pro- 
cessing taxes, amounted to $776,- 
103,578.10 up to Apr. 1, while 
processing tax receipts for the 
same period amounted to $777,- 
540,894.96, the Agricultural Adjust- 
ment Administration announced 
in connection with the comptrol- 
ler’s monthly report 
week. 

The report includes the follow- 
ing expenditures for which funds 


are provided by the processing | 


tax; rental and benefit payments, 
$678,416,926.45; 
servation of surplus agricultural 
commodities, $63,853,543.69; and 


administrative expenses, $33,833,- | 


107.96. 
Cumulative Payments 


Rental and benefit payments, | 


cumulative for all programs, by 


commodities are listed as follows: | 


Cotton, $224,962,539.09; wheat, 
$162,444,856.12; tobacco, $31,216,- 
317.34; corn-hogs, $253,536,280.21; 
and sugar, $6,256,933.69. Removal 
of surplus operations paid out of 
processing taxes include: hogs, 
$46,081,425.74; wheat, $6,097,239.21; 
dairy products, $10,958,431.25; 
sugar, $365,536.44; and peanuts, 
$350,911.05. 


Processing tax collections of | 


$777,540,894.96 reported up to Apr. | 
1, totalled by commodity on which | 


collected: wheat, $212,546,669.77; 
cotton, $219,116,924.81; 
satory taxes on paper and jute, 


$11,935,120.90; tobacco, $42,494,098; | 
hogs, | 


$9,783,598.43; 
sugar cane 


field corn, 


$227,576,411.49; and 


issued this 


removal and con- | 


compen- | 


expenditures includes $5,571,328.84 
for removal of surplus dairy 
products, for which funds were 
provided under the LaFollette 
Amendment to the Act: $114,317,- 
888.16 spent for purchase of 
drought cattle, from funds pro- 
vided under the Jones-Connally 
Amendment to the Act, and funds 
allocated for that purpose from 
|the Emergency Appropriations 
Act of 1935; $7,660,968.80 for the 
purchase of drought sheep and 
goats, from funds allocated under 
the Emergency Appropriation 
Act; $16,679,498.00 for conserva- 
tion of seeds, from funds allocated 
| under the Emergency Appropria- 
tions Act; $49,160,79 paid to rice 
growers as a part of the minimum 
| price set up under the rice mar- 
keting agreement, from payments 
into a _ special trust fund by 
millers; $11,170,859.22 paid pro- 
ducers selling excess tax-exempt 
cotton certificates, from funds re- 
| ceived through the sale of such 
certificates; and $11,461,814.81 of 
the administrative expenses, from 
funds appropriated for expenses 
under the Act. 


William Haddow 
Ossining, N. Y., May 10.—William 
Haddow, pioneer automobile inventor, 
| is dead here. He was 74 years old. 
Haddow helped build the first 
| Stanley Steamer automobile at New- 
ton, Mass., in 1889, and obtained 
| patents from the manufacturers of 





the first Mobile Steamers. Later 
| with Anzi Barber of Bridgeport, 
Conn., he helped manufacture the 


first Locomobile. 

Invention of the first brake used 
to stop an automobile going in either 
| direction is credited to Haddow, as 
is the liquid soap mechanism used in 
washrooms. Recently he was em- 
ployed as an inventor by the Hud- 
| son Wire Co. here. 


| 
| 
| 
| 


sugarbeets, $48,459,991.21; peanuts, | 


$1,829,189.11; cotton ginning tax 
under Bankhead cotton control 
Act, $666,336,17; tobacco producers 
sales tax under Kerr-Smith to- 
bacco control act, $3,132,554.10. 
Not Financed by Taxes 
Expenditures amounting to 
$166,911,518.52 for 
have been made available through 


specific appropriations or through | 


trust fund receipts, and which are 
NOT financed by the processing | 
taxes, were reported. This class of | 
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Cadillac-LaSalle 
April Shipments 
Best Since 1930 


Detroit, May 10. — Factory 
shipments of Cadillac and LaSalle 
cars, aggregating 3,031 units dur- 
ing April, exceeded any April 
since 1929 and any month since 
September, 1930, it was announced 
today by Nicholas Dreystadt, gen- 


eral manager of Cadillac Motor 
Car Co. 
“The April shipments repre- 


sent an increase of more than 89 
per cent over March of this year 
and 22.4 per cent over April, 1934,” 
said Dreystadt. “Furthermore, in 
the first four months of 1935, the} 
factory shipped two-thirds as 
many cars as were shipped dur- 
ing the entire year of 1934. It) 
is expected that factory shipments 
during the present month will 
equal or exceed those of April.” | 


Simultaneously, it was reported 
by J. C. Chick, general sales| 
manager, that 174 new dealers 
joined the expanding Cadillac-La- 
Salle sales organization during 
April. ’ 

“Retail deliveries by our deal- 
ers are matching the pace set by 
factory shipments,” said Chick. 
“While final reports on all April 
retail sales have not yet been 
received from the field, indications 
are that more Cadillac and La- 
Salle cars were delivered to cus- 
tomers last month than during 
any month since April, 1931. 


“As a result, dealer demand for 
additional cars has become so in- 
sistent that, despite the sharp in- 
creases in factory production and 
shipments, our bank of approxi- 
mately 3,000 unfilled orders not 
only remained undiminished dur- 
ing April, but even registered a 





slight further gain.” 





Sparks 


(Continued from Page 1) 


sex, the book shows women to be 
more careful drivers. Quoting the 
book: “The ratio of men drivers 
in fatal accidents to the total 
number of men drivers in all ac- 
cidents was not only 2 per cent 
worse than for men and women 
drivers combined but was 34 per 
cent worse than for the women 
drivers.” 

And again: “The ratio of driv- 
ers under 18 in fatal accidents to 
the total of that group in all 
accidents was 65 per cent worse 
than the average for all drivers.” 

But I am only skimming the 
surface. I think all persons in- 
terested in highway safety should 
write Newton at Travelers for 
a copy of “Thou Shalt Not Kill!” 


MY THUMB is still far from 
sore, so I turn to General Motors’ 
annual report on 1934 happenings, 
which was’ submitted to the 
stockholders on Apr. 30, 1935, 
finding therein a paragraph which 
shoots holes in the belief of some 
that fabulous salaries are paid 
the GM brass hats. President 
Sloan does not mention any 
names, but he brings out that 
there are only 245 individuals in 
this gigantic corporation whose 
annual pay checks run $10,000 or 
more. 

Breaking the list down, we find: 
$100,000 and over (none over $120,- 
000), 2; $80,000 to $99,999, 1; $70,- 
000 to $79,999, 8; $60,000 to $69,999, 
1; $50,000 to $59,999, 5; $40,000 to 


| $49,999, 2; $30,000 to $39,999, 7; 


$20,000 to $29,999, 34; $15,000 to 

$19,999, 55; $10,000 to $14,999, 130. 
* * * 

READING THE SANDBAG, put 

out by the White Motor Co., I 

find Stan Seward has converted 


y Chris 
Sinsabaugh 





the last issue into a sort of a 
proclamation in honor of the new 
president, Robert F. Black. And 
I discover that Seward has been 
unable to resist the White-Black 
combination. They do say in 
Cleveland that putting Black into 
White should result in putting 
White into the black. 


Orders Increase 

Muskegon, Mich., May 10.—The 
Continental Motors Corp. has _ re- 
ceived orders totaling $920,000, ac- 
cording to an announcement made by 
W. R. Angell, president. The largest 
order is to cover a three-year period 
and is for newly developed engines 


for tractors. The second order is 
for stz indé ird engines for trucks, 
totaling $420,000. 





Coming Events 





MAY 
13—Detroit, Mich. SAE Dinner. Book- 
Cadillac Hotel. 
13—New York, N. Y. SAE Dinner. The 
Roger Smith 
14—Buffalo, N. Y. SAE Dinner. Statler 


Hotel. 


15—Oshawa, Ont. Meeting at the plant of 


General Motors Products of Canada, 
Ltd. 
17—Los Angeles, Calif. SAE Dinner. 


California Institute of Technology. 
22-23—Cleveland, O. National Battery Mfg. 

Assn. Hollenden Hotel. 
27-30—Indianapolis, tnd. Automotive Engine 

Rebuilders’ Assn. Convention. 


29—San Diego, Calif. California Pacific 
International Exposition, 
JUNE 


16-20—White Sulphur Springs, W. Va. 

Summer Meeting. The Greenbrier. 
NOVEMBER 

2-9—New York City. National Automobile 
Show, Grand Central Palace. 

9—Buffalo, N. Y. Buffalo Automotive Trade 

Assn, 34th Annual Show. 
23-28—Columbus, 0. 


SAE 


Auto Show. 


CUMULATIVE NEW PASSENGER CAR REGIS 


Figures supplied by R. L. Polk & Co. with exception of New Jersey, supplied by New Jersey Motor List 


STATES 






| Arkansas 









Co., 


CHRYSLER GROUP 


Chrysler 
Plymouth 


Totals 


FORD GROUP 





and Metropolitan New York area which are compiled by Sherlock & Arnold. 


Buick 















GENERAL MOTORS GROUP 





Chevrolet 
Oldsmo- 
bile 
Pentiac 
Totals 


LaSalle 




















| January °38 
a "34 
February 35 | 
34] 

March oo "351 
34 | 
Total 9 States 35 | 
for April oe 84] 
3 Months Plus 9 35 | 


States for April 34] 


Chrysler 





35 | 18 7 210; 305] 585) 2} 587] 19 1} 551] 6| 66) 88| 731 
34] 17 1 74, 208) 303 450) | 450] 18} | 590) 1| 22| 29| 660 
| Delaware "35 6 9 24 99 138] 230) 231 | 23) | 235] 6| 66) 51, 381 
; 34 10) 16) 81| 107] 160! 161] 38| 3} 229) 5) 36| 51| 362 
| Louisiana 35 | 17 14 124, 263 418 979 | 979] 30; 3 898) 9 106 100} 1146 
34] 4/ 13] 108) 274| 399 698| 1 699 | 45) 3) 929) 11| 57| 45! 1090 
North Carolina "351 87 44, 277| 891) 1299] 2202 1; 2203] 99| 1) 2028) 14, 237; 242) 2621 
| - ‘B4] 78) 18} 162 892) 1150] 1287 4| 1291] 84/ 4| 1716) 11} 106/ 196] 2117 
| North Dakota 35 | 19 10 63, 209! 301] 705) 2} 707 17 514| | 67| 55) +653 
.| 34] 10 6) 33} 157) 206] 409 409 16| | 41 2| 1| 28] 48} 505 
| South Carolina 35 | 21 7 93} 262) 383] 827 2) 8291 33 | 759) 1 81) 92) 966 
34] 27| 7 83} 295} 412] 650) | 650] 32| 2| 790| 1| 46} 65| 936 
| West Virginia ’35 | 55 33) 229) 519 836] 877 1, +878] 39| 1| 681 6 150 92} 969 
DI aes 34] 59| 14) 182} 457, 712] 600) | 600] 43| 2| 787| 7 81! 80} 1000 
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Union Knows “Answers” to GM Peace . Proposals 





o- — SS — - ——— ee 


OFFICIAL STRIKE BULLETIN 


~~ | STRIKE TRUTH 


claim that they have practiced dis- 
(: \2\ | crimination against their employes. 
X Z } | 7. It is also agreed in principle, 
uy’ subject to further discussion, that 
members of the executive shop com- 


Paper Twists 


Meaning of 


RECOGNITION 





ISSUED BY THE CHEVROLET STRIKE COMMITTER 





give to the settlement of greivances 


r T ’ within the plant. Ans.: This is am 
Toledo, O., May 10.—Some idea | Al O s r RIKERS, V O | E N biguous and in no way does it mean 
of the strike tactics used by the | a concession to the workers. 
United Automobile Workers Fed-| Defeat General Motors Company’ Ss Proposals (a) These proposals, along with 
eral Union Number 18,384, may ' others of less importance were left 
be gleaned from the “Strike | with the committee with the under 
Truth” a bulletin printed by the | DEMAND UNION AGREEMENT! standing that they would be submit- 
local and circulated before the) | y ¢ acts DESPERATELY | ted to their constituents, and that 
vote was taken this week On| “~O SMASH TOLEDO STRIKE| “21855 ‘ihe | OVERWHELMINGLY BEATEN ais ittnmek’ in eal 
: bo ld tomorrow. (Comment.) e refusa 
whether or not workers should re- a, May 6 of the company to sign any agree 


ee UNITED UTOM ILE WORKERS’ FEDERAL LABOR UNION, LOCAL 18384 > . - . 
Company Offer aoe 2 mittee will be paid for the time they | 
| VOLUME 1, NUMBER 2 ji10, TUESDAY, MAY 7, 19. PRICE PER COPY: ONE CENT : é 













Newspapers and Radio Are Used to Mislead and Befuddle 


Independent Workers Association, Owned, Controlled and 


turn to work ae basis of nich ‘li Both Wott rant ce tor Oresnied Labor” = | Ment and made with such emphasis, 
€ F Salis. S pe ynic — | rove slearlyv ‘ Poy 2y 207 ie 

pany ps Cposals f rf Pp Pp fowl or Fellow Worke COMPANY PROPOSALS, UNIONS ANSWERS proved . a ly — oe ther negotia 

carries in one of its earboxes ‘ t Pt ; — Ve “a , | tlons would get nowhere, 

the slogan: “for unconditional | sit of the Chevrolet workers in Toledo. Thro 7 | (b) This is the first strike in 


the 20 year’s history under the 
Chevrolet management. (Comment.) 
Yes, it is the first time the workers 


union recognition” urges workers 
to defeat the company proposals 
and demand union agreement. 
An interesting lead story gives 
the union answers to the company 
proposals as _ follows: (Company 
proposal is printed first and union 
answer to that proposal beneath it.) | 
1. To increase all plant wages by 





the union to protect what few rights 
they had left. 

(c) We demand that our propos 
eae als, as given to the committee, be 
| wy Secvon FP" | submitted to the men in a body and 
a vote taken as to their acceptance. 






‘GREEN PLEDGES 
A. F. L. SUPPORT 


5: To 





the A 














| firing and disavows faith in the 


government board. 
Answer No. 4, Well, you answer 
that answer. Answer No. 5, asks 


| you a question, No. 6, seems to 


be a rather confused syllogism 
which would do credit to Webber 
and Fields. Answer No. 7, says 
“This is ambiguous” but inspite 
of its ambiguity it can have only 
one meaning and that is bad for 
the working man. The comment 


|of paragraph A is either wrong 


CO. PROPOSALS SHOULD BE further conferences would be held | 


and the comment of paragraph C 
right or vice-versa. The comment 
on paragraph B if anything seems 
to be just a trifle indefinite. Read- 
ing all this in “Strike Truth” one 


| wonders what would happen if 


felt the imperative need of joining | 


five per cent. Ans.: Yes_ this was | whey | The plant will remain closed until 
proposed but living cost in Toledo gc hd ihe Toledn and Nore enero . | we know definitely the verdict of 
has increased 20 per cent. A five per etn Nhat promises were made ceded in ets ok “seine a] mctto furrber ancuntion tht | a cantm meer | OUF EMployes. (Comment.) It is not 
cent increase would mean ONTY OME- | selon sereement had been simned. of ; ‘ Le sce of] thepetieg ta, the seamen of | workere™” S™M"NUNE MN | Qoacsary to demand from the union. 
fourth of the cost of living. : | In all controversies where union | 

2. To readjust all out of balance | | workers are involved, any proposi- 


| tion offering concessions, even of a 
doubtful character, are submitted to 
the union members for their accept- 
ance or rejection. 

This ends the questions and 
answers and it is interesting to 
note some parts of the so-called 
answers. The answer to question 
one seems fair. Yet even in this 
it states that a five per cent in- 
crease would only equal one- 
quarter the cost of living whereas 
it is intended to say “one-quarter 
of the increase in living costs.” 
Answer No. 2 says higher 
brackets would be reduced to 
within 10 per cent of the out-of- 
balance rates whereas the propo- 
: : ce : aoe sal distinctly says “adjusted UP 
| all grievances and complaints. Ans.: | tion against any employe because of to within 10 —_ cent of the — 
Would they openly refuse to abide| his service on the executive shop brackets. Answer 3 indicates 
by Section 7(A)? | committee. Ans.: If this is a gain| that the union would take over 

6. There shall be no discrimina-| to the workers they herewith pro-| the prerogatives of hiring and 


rates up to within 10 per cent of 
the higher bracket before the blanket | 
increase. Ans.: This is a ridiculous | 
offer which means a cut for the} 
employe of the higher brackets. 

3. To enforce rigidly the seniority 
rules as to lay-off and rehiring 
established by the government for 
the automobile industry. Ans.: The 
workers in the union have their own 
seniority rules and have no faith in| 
the so-called Automobile Labor} 
Bourd headed by Dr. Wolman. This | 
is no concession to union workers. | 

4. To make available to each em- | 
ploye his seniority and service record | 
upon request. Ans.: This is but an 
idle statement and means nothing 
to the union beyond the fact that | 

| 
| 
| 
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PUBLIC MASS MEETING 
IN CIVIC AUDITORIUM 








might be used as a measure of 
intimidation. 

5. To meet with the duly ac- 
credited representatives of its em- 
ployes upon all questions arising | 
between the company and its em- 
ployes with the view to adjusting | 


TRATIONS 9 STATES, APRIL 1935-1934 


The complete cumulative figures will appear each week, until all 48 states or completed United States totals for the months have been printed States printed today appear for the first time 
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they started some real unvar- 
nished propaganda. 





in PHILADELPHIA 


OU men who recog- 
nize good values in- 
stantly have labeled 
The Vendig a “good buy 


in Philadelphia’’—and 
this is why! 


Vv NEW and MODERN 


225 large outside rooms each 
with bath, ceiling fans and win- 
dow screens. 


¥v MODERATE PRICE— 
single from $2.50, double from 
$4.00, and sample rooms, from 
$5.00. 


VCONVENIENT— 


one square from Reading Ter- 
minal and Broad Street Station. 


HOTEL 
VENDIG 


13th & Filbert Sts 
fa Philadelphia 


Penna. 


= 





J. Leslie Kincaid 
Pres. 


HOTEL 
— VENDIG 














18 


Quarter 


Rally Carries 
Motors Forward 
To High Ground 


By C. J. ALEXANDER 

New York, May 10.—Earnings 
reports for the first quarter are 
now at hand from 40 automotive 
companies. Their aggregate net 
income for the period was $50,- 
222,000, comparing with $36,231,000 
for the same companies in the like 
quarter of last year, an increase 
of $13,991,000, or 38.4 per cent. Of 
the increase, $9,244,000 was ac- 
counted for by car and truck 
companies and $4,747,000 by parts 
and accessory concerns. 

The net income of 10 car and 
truck companies, including Gen- 
eral Motors and Chrysler, 
amounted to $38,545,000, as against 
$29,301,000 in the like period of 
1934, an increase of 31.4 per cent. 

Thirty parts and accessory com- 
panies reported an aggregate net 
income of $11,677,000, comparing 
with $6,930,000 a year ago, a gain 
of 68 per cent. 

Buying Selective 

Buying in automotive shares 
during the past week was for the 
most part selective. Some irregu- 
larity was caused by the labor 
unsettlement affecting some plants 
but prospects of an early end to 
the disputes, when they first were 
reported in Wall Street, brought 
considerable buying in motors. 
There was a wide rally Wednes- 
day while Chrysler was a feature, 
virtually all motor shares went 
forward impressively in this up- 
rush, which carried the motors 


into the highest ground since 
February. 
The Automotive Daily News 


stock price averages for the week 
ended May 8 compared as follows 
with May 1 and the correspond- 
ing week of last year: 





Last This Year 

Week Week Change Ago 

PE os ccces *20.76 22.24 -+1.48 23.68 
10 car-truck 

companies 21.27 22.90 +1.63 24.58 

10 parts-accessories 21.52 22.74 +1.22 18.64 

4 tire-rubbers 13.24 13.85 +0.62 21.16 

* Revised. 
Not since last summer have 


the automotive issues as a whole 
staged a gain in a single week 
equal to that of the trading period 
ended Wednesday. The car and 
truck companies set the pace, 
the parts and accessory group 
was not far behind and the tire 
and rubber stocks advanced on 
the Stock Exchange for the first 
time in more than a month. 


Parts Shares Gain 

The parts and accessory shares 
continue to run well ahead of a 
year ago and the car and truck 
issues are closing the gap. A 
number of individual automotive 
stocks made new highs for the 
year in the past week, including 
Chrysler which was buoyant fol- 
lowing issuance of the excellent 
earnings report for the first 
quarter. The parts and accessory 
group of 10 stocks used in the 
ADN averages is at its highest 


point since the first week in 
January, which represents the 
high for the year. 

Reflecting the continued de- 


mand on the part of investors for 
investment preferred stocks, Gen- 
eral Motors preferred this week 
reached another new high for the 
recovery period. It has climbed 
10 points from its low of the 
current year at 107%. With the 
company having failed only once 
during the depression to have 
earned coverage of the preferred 
dividend by a wide margin and 
with the stock protected through 
special provisions with regard to 
payments of cash dividends on 
the common, the GM preferred is 
a favored investment issue. 
Dividends Limited 

No dividends other than stock 
may be declared on the common 
unless the aggregate of the com- 
mon stock and surplus shall ex- 
ceed $335,700,600 by an amount 
not less than $100 for each pre- 
ferred share outstanding in excess 
of 1,875,366 shares. No cash divi- 
dend shall be paid on the common 
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so long as the net quick assets in 
excess of current liabilities are 
less than $75 for each share of 
outstanding preferred. General 
Motors this week declared the 
regular quarterly dividend of $1.25 | 
on the preferred and 25 cents on 
the common. 


Ford Motor Co. of Canada, Ltd., ||! 


has declared a dividend of 50 cents | 
on the class A and a similar divi- 
dend on the class B stock. The 
payments were 75 cents on each 
in the final quarter of last year. 
The management pointed out that 
while production and sales are 
higher, profits are being cut by 





increased operating costs because 
of higher wages and prices on 
materials. This is a_ situation 
confronting the entire industry. 


Vogt Mfg. Co. Declares 

Vogt Mfg. Co. declared a regu- 
lar quarterly dividend of 25 cents 
a share on its common stock, pay- 
able June 1 to stockholders of 
record May 15. 

Collins & Aikman declared the 
regular quarterly dividend of $1.75 
on the 7 per cent preferred, pay- 
able June 1 to stock of record 


May 20. 
Automotive Gear Works, Inc., 
declared the regular quarterly 


dividend of 41% cents on the con- 
vertible preferred, payable June 
10 to holders of record May 20 

Motor Products Corp. declared 
two dividends of 50 cents each 
on the common. The first is pay- 
able out of 1934 earnings on May 
25 to stock of record May 15 and 
the second is payable Aug. 10 to 
stock of record Aug. 1. This 
marked a resumption of dividends 
by this company, the last previous 
payment having been made on 
Oct. 1, 1932. 

Houdaille-Hershey “B” 

A feature of recent trading on 
the New York Stock Fxchange 
was Houdaille-Hershey “B”, which 
advanced almost perpendicularly 
from 9 to 14% and then reacted 
a couple of points to a level from 
which it again rallied. Earnings 
are reported to be comparing fa- 
vorably with a year ago. 

The plan for payment of the 
preferred and preference dividend 
arrears by Doehler Die Casting 
Co. has been declared operative, 
it was announced. Under the 


plan, holders of the preference 





Last Minute Wall Street Wires 
From C. J. ALEXANDER 


Wall Street Correspondent, Automotive Daily News 


New York, May 10, 3:44 P.M 


mixed at the close. 
| 


numbering losses, 
place in some issues. 


stock who gave their assent will 
receive two shares of common 
stock and holders of preferred 
will receive one share of common. 
Those holders who did not assent 
will receive $24.50 in cash on pre- 
ferred and $12.50 on preference 
in settlement of all arrears to 
Apr. 1, 1935. The common is sell- 
ing at around $12.50 a share. 


Dividend Declared 


Muskegon, Mich., May 10.-—L. O. 
Gordon, president of the Muskegon 
Specialties Co., local branch of the 
Houdaille - Hershey Corp., Detroit, 
his also been appointed chairman 
of the board and treasurer. He suc- 
ceeds Fred L. Flanders. Three 
changes were made in the board of 
directors, with Flanders, Claire L. 
Barnes, president of the parent com- 
pany, and S. M. Havens being re 
nlaced by Charles Gelter, George C. 
Phelps, and T. S. Bosquett, all of 
Detroit. 

The directors have declared a cash 
dividend of 50 cents per share on 
all Class A convertible stock, pay- 
able May 4 to stockholders on rec- 
ord Apr. 29. This is the first divi- 
dend since June 1, 1932, with $5.00 
a share outstanding in back pay- 
ments due since then. 


Purchase Property 


La Crosse, Wis., May 10.—The 
Allis-Chalmers Co. has purchased 
the property of the Smith Mfg. 
Co. for expansion in the future if 
conditions warrant, according to 
Erwin W. Schuttenhelm, local office 
manager. The plot of ground ac- 
quired measures approximately 150 
by 350 feet. It was stated that the 
firm has no construction program 
planned for the present. 





.—In continued active trading, 
au‘omotive shares on the Stock Exchange today were 
Among 
stocks plus and minus signs were mixed, with gains out- 
Profit taking appeared to be taking 


the parts and accessory 





‘Nash Expends 
$1,525,000 On 
New Equipment 


(Continued from Page 1) 


has been available on the new 
line, but it is pretty definitely 
understood that the car will in- 
corporate many significant and 
revolutionary changes in the 
present accepted principles of 
motor car design. 


Installation of a battery of new 
type welding machines of giant 
size has been completed in the 
Milwaukee plant of the’ Seaman 
Body Corp., Nash body division. 
Additional presses for fender and 
other sheet metal work are now 
in operation in the company’s 
Kenosha factory, while a general 
efficiency program, designed to 
speed up production, has been put 
into effect at both Kenosha and 
Racine. 


Imports Increase 


Montreal, May 10. — Substantial 
general increases in Canada’s im- 
ports during March compared with 
the same month last year were noted 
by the Dominion Bureau of Statistics 
today. However, a large decrease 
was shown in imports of textiles, 
particularly from the United King- 
dom. 

A jump of nearly $1,000,000 was 
shown in imports of automobile parts 
when they stood at $3,692,000 in 
March as against $2,813,000 during 
March, 1934. 
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33% 10 American C. & F.... 
1314 K American Chain 

17% 47%, American Woolen 

573% 15 Auburn Auto (2) 

23% 93, Bendix Aviation 

683, G0 Bee A, OB Bin sii cccccns 
354 164 Borg-Warner 

3014, 12 Briees Mfg. 

7% 3 Budd Mfg. Co., E. G..... 
53% 2 Budd Wheel Co. 

60% BORG GN oc ai a kao cee neds 
28, 9 Collins & Aikman ....... 
47\4, 18% Commercial Credit ....... 
58%, 38 Com. Credit A acai 
663, 3534, Commercial Inv. T. (2)... 
2% 3/, Continental Motors ....... 
514 2 Curt'ss- Wright a 
12), 5', Curtiss-Wright A = 
103% 86% du Pont de Nemours...... 
2214 12). Eaton Mfg. ase0eenee 
31% 15 Electric Auto-Lite ........ 
52 34 Electric Storage Battery ... 
27), 9 Evans Products .......... 
8Y, 2% Federal Motor ar ara 
2514 134% Firestone T. & R.......... 
4% 1 ONS ee ere 
25, 16% General Elec. (60c) ...... 
42 24% General Motors oa 
29 15% Glidden = 1 ee 
18 Fis Gone, Be Ba aks cvccvcs 
41% 1534 Goodyear T. & R......... 
4), 14% Graham-Paige eg ei 
6, 114 Hayes Body Corp. 

14% 2% lHoudaille-Hershey B ...... 
4014, 11 Houdaille-Hershey A ...... 
24, 6% Hudson Motor ........... 
WM, 3%, Hupp Motor . patna 
4672 2314, Inter. Harvester .......... 
6634 3814. Johns-Manville ........... 
4), ¥%, Kelly-Spring. Tire ........ 
144, 7 Lee Rubber & Tire....... 
43%, 211. Libbey-Owens-Ford Glass .. 





AUTOMOTIVE STOCK QUOTATIONS 


AT CLOSE OF MARKETS, FRIDAY, MAY 10, 1935 
(Furnished by Wm. C. Roney Company, Union Guardian Building, Detroit) 











TTI 





Last Sale High Low Last Sale 
May 10 May 3 | 1934-35 1934-35 May 10 May 3 
oe 19 18% | 1914, Wise Relies Gied oociiccccccsccese 1 ene 
153% 1334 | 41% 2034 Mack Trucks (1) .........e.0. 22 231 
12% > ae 17 Marlin Rockwell ............0% 24) 22’, 
64 6, 21% GY. Midland Steel ...........cccccee 1, 11% 
201 20 44%, 155% Biletew Bredaete onc ccccccccecss 27% 28 
15 15 161 eee eee ol, 9 
55 53% | 11% eee Neer 84, 8\, 
ee OM | a oica sp nccninccncenenss 134, 12% 
301/, 27%, 6% eS ae eekads 4 3% 
hen 33, 33/, | 23 141, Raybestos Manhattan .......... 1914 18%, 
4% 33, |) 5 2 Se ON a ate sk aeadenee 4 3% 
pee 441, 41% 25% 9 Republic Steel Corp. .......... 13% 13 
Mersnk 1134 14,| 8 2% Sparks-Withington ............. 4 4%, 
a 44, 44 10% 4. Stewart-Warner ..............; 9%, 9V, 
hao 583/, 581] 3 2% Studebaker (new) cian ae 23% 27s 
he 65/4 62%, 91% Ce ee, cs cas caneavence 33% 3, 
ae 1 %q, | 20%, 10 Thompson Products ere 14% 
Sones 25% 2, | 41 24 Timken Roller Bear. ......... 353% 32% 
peters 8, 85 | 42'> 33 GE Gai uiadsckawes ca Se fo 
at 987g 971, | 54% 357% Union Car. & Carb. (1)........ 55% 537/e 
ee 187g 183/, | 64% 32 U. S. Industrial Alcohol........ 421%, 41, 
eval 205g 21, | 24 Oe A ER ae 12% 12 
ey 435% 41% | 471s 277% Westinghouse E. & M.......... 461% 431% 
ete 15'4 1614 714 Se ee a aaes balan 2% 
ee 6 53/4, | 25% 13 Young Spring & Wire.......... 25% 22% 
anata 1414 pein 
ene e vies CHICAGO 
ae? tg a 3%, Oe: Denes Ge. cla an awan ated 1% 1% 
ate anes 26%, 10 ee oi chceseceeees 34% 3, 
ee “e ° “al, 237% 93, Bendix Aviation ............... 14% 15 
one, 19 73, 3434 161, Borg-Warner Oe ea a ee 347/s 33% 
eee 13, 1, 1434 2% Houdaille-Hershey a cee os ae 13% 
Yq 2% 20', 914 Modine Mfg. ea eta ole 20 3 19%, 
e 131/, 13, 39 23 Perfect Circle Bee eee aden cael 35) a7. 
sesee 3OY5 35 2 Y% Pines Winterfront ............- 1 ‘s 
oat 8! BY, 
ues 1% 1% DETROIT 
ae 41% 41 20 9 Bower Roller Bearing .......... 19% 19l4, 
CAST 50”, 47 | 8% 3Y/> Ex-Cell-O Aircraft & Tool...... ..-. 8, 
soma Ys yl 6% 3 Oe Rae RS ccc cdndcnscatens OG aaen 
alate 10! ee 4314, Parker Rust Proof .........0+02 e++s oO 
ee 27 2542! 84 Gq Tiatken-Dotsolt cncccccsccccscee 6 5% 


Automotive Earnings Total $50,222,000 





General Motors 
Reports Profit 
Of $31,510,371 


Detroit, May 10.—General Mo- 
tors Corp. has issued complete 
report for quarter ended Mar. 31, 
1935, showing net income, includ- 
ing equity in undivided profits or 
losses of subsidiary and affiliated 


companies not consolidated, of 
431,510,371, after depreciation, 
Federal taxes and other charges, 
the same as reported in pre- 
liminary statement, and equiva- 
lent, after preferred dividends, to 
68 cents a share (par $10) on 
42,878,089 average number of 
shares of common stock out- 


standing during the period. 

This compares with $29,319,523, 
or 63 cents a share on 42,953,985 
average common shares, in first 
quarter of 1934. 


Current assets as of Mar. 31, 
1935, including cash, United 
States Government and other 
marketable securities of $166,- 
369,122, were $398,409,978, and 
current liabilities were $101,256,- 
535, leaving net working capital 
of $297,153,443. This compares 
with cash, United States Govern- 
ment and other marketable se- 
curities of $153,623,975, current 
assets of 356,959,589, current lia- 
bilities of $94,415,714, and net 
working capital of $262,543,875, on 
Mar. 31, a year ago. 


Stocks of Crude Oil 
Increase During Week 

Washington, May 10.—The Bu- 
reau of Mines reported yesterday 
that stocks of domestic and for- 
eign crude petroleum May 4 to- 
taled 326,398,000 barrels, repre- 
senting an increase of 1,184,000 
over the preceding week. 

Domestic stocks increased 1,- 
136,000 barrels and foreign crude 
48,000. 

Daily average production was 
2,530,000 barrels, a decline of 70,- 
000. Daily average imports in- 
creased from 72,000 barrels to 
98,000. 

Daily average production was 
declined 165,000 barrels to 2,415,- 
000. 


Trade Commission Acts 


In Used Spark Plug Case 


Washington, May 10. Unfair 
competition in the sale of re- 
conditioned or used spark plugs 
is prohibited by the Federal Trade 
Commission in an order to cease 
and desist just issued against 
Federal Auto Products Co., of 
Chicago, according to an official 
announcement, 

The order directs the respondent 
to cease “neglecting, refusing or 
failing on the wrappers, boxes 
and cartons containing such 
spark plugs or in any other way 
to indicate or make it known 
that such spark plugs are re- 
conditioned or used.” 

The respondent company has 


consented to issuance of the 
cease and desist order, it is 
stated. 

$1,000,000 Order 
West Allis, Wis. May 10.—The 
Allis-Chalmers Mfg. Co. has an- 


nounced the receipt of a $1,000,000 
order from the American Sheet & 
Tin Plate Co., a subsidiary of United 
States Steel. The order is for 
electrical machinery to drive a hot 
strip steel mill. It is reported the 
concern is contemplating refunding 
of its outstanding debentures. 


Up Despite Strike 
Youngstown, O., May 10.—In spite 
of the automobile industry’s labor 
troubles, sheet rolling will show con- 
siderable improvement this week in 
this district’s rolling mills. Steel 
production, however, will sag slight- 
ly below the 50 per cent mark. It 
was slightly above that level last 
week. 
Sheet and strip mill 
will improve in plants 
Warren and Sharon. 





operations 
in Niles, 
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MEMA March Sales Index Shows Marked Advance 


Equipment Gain Indicates — 


Increased Production 


Plans 
New York, May 10.—With only, ew = 


slight recessions of one point each | April Biggest Month 
in two of the divisions and gains - . 
in the other two covered by the For Chrysler of Canada 
Motor and Equipment Manufac- ‘ 
turers Assn. aainee index, the | Montreal, May ms April — 
total is well above last month. | the biggest month in the history 
The largest gain was in original | of the entire Chrysler organiza- 
equipment shipments, which ad-| tion, John D. Mansfield, president 
vanced nineteen points, seeming | of the Chrysler Corp. of Canada, 
to indicate that car and truck | Ltd., said in a month-end review 
manufacturers are planning in-|of business. Canadian business 
creased production for the late| for the first four months of 1935, 
spring. he added, already shows substan- 
The grand index of all ship-| tial increases over the totals at 
— —. up a from 123 | this time during any one of the 
or ebruary. is compares |,... —e wee 
with 141 for March, 1934. Original past three years. 
equipment shipments to car and “There is not a Chrysler motors 
plant in the world today that is 
not running at capacity,” Mans- 
| field said. 


truck factories advanced from 123 
in February to 142 for March, 
comparing with 150 for March 
last year. Replacement or serv- 
ice parts shipments to wholesalers 
declined one point from 145 in 
February to 144 in March. The 
figure for March, 1934, was 139. 


Accessories shipments to whole- 
salers likewise declined one point, 
the index for March being 101 as 
compared with 102 for February 
and 73 for March a year ago. | 
Shipments: of service equipment 
continued their steady advance of 
the last few months and stood at 
72 as compared with 70 for Feb- 
ruary. This figure for March is 
the highest since last March when 
the index was likewise 72. 

Passenger car and truck pro- 
duction in March for the United 
States and Canada totalled 451,805 
units, of which 379,992 were cars 
and 71,813 trucks. This total is 
an increase of approximately 26 || 
per cent over February and 28 
per cent over March a year ago. 

Members of the Automobile 
Manufacturers Assn. produced in 
March 237,739 cars and 43,019 
trucks. 


1,275 Chrysler 
Sales Recorded 
Week of May 4 


Detroit, May 10.—More Chrys- | 
ler cars were delivered at retail | 
in the week ending May 4 than in| 
any week since that ending July | 
4, 1931, according to figures re-| 
leased by the Chrysler Sales Corp. | 
The total was 1,275 Airflow and | 
Airstream cars combined, topping | 
by 57 units the mark for the} 
preceding week, which in turn} 
had established a new record for | 
retail deliveries since July 18, | 
1931. 

Together with the 1,275 Chrys- 
lers, the Chrysler dealer body de- | 
livered 3,913 Plymouths, a grand 
total of 5,188. This makes the 
second successive week that re- 
tail deliveries of the combined | 
Chrysler and Plymouth lines | 
have topped the 5,100 mark. | 
Deliveries of Chrysler cars were 
up 79.3 per cent over the corre- 
sponding week of 1934. Plym-| 
outh gained 48.8 per cent and the 
combined units advanced 55.3 per 
cent. The percentage of gain 
over the corresponding week of 
1934 was even greater than for 
the week ending Apr. 27, 1935. 

In the 18 weeks of 1935 ending 
May 4, Chrysler dealers delivered 
at retail 52,690 Plymouths, and 
14,377 Chryslers, a grand total of 
67,067. This is 41.6 per cent higher 
than the figures for the corre- 
sponding 18 weeks of last year on | 
Plymouth, 130.1 per cent on Chrys- | 
ler, and 54.3 per cent on the two 
together. 

















Exports Up 
Washington, May 10.— Canadian 
exports of motor vehicles and parts | 
in March were valued at $4,042,840, | 
an increase of 108.5 per cent over | 
February shipments and 84 per cent | 
higher than exports in March, 1934, | 
the Department of Commerce an- | 
nounces. | 


industry,” 


Olds. Apr. Sales 
Are More Than 
°34 Ist Quarter 


Lansing, Mich., May 10.—Set- 
ting a new all time record for 
retail sales in a single month, 


Oldsmobile delivered more cars 


in April than during the first four | 
The new peak | 


months of 1934. 
was 18,554 cars. 

In the final ten days 
month Oldsmobile dealers 
livered 6,272 units, an increase of 
87 per cent over the correspond- 
ing period of 1934. 

Retail deliveries for the year 
reached 51,916 on Apr. 30, almost 
three times ag many as in the 
first four months of last year. 

A new all time production peak 
also was reached in April, when 
20,311 cars were built and shipped 


of the 


de- | 





in this single month, This was 
greater by 11 per cent than the 
previous monthly production rec- 
ord established in March. 

From Jan. 1 to Apr. 30, 64,557 
Oldsmobiles have been produced 
as compared with 26,309 a year 
ago. 


German Car Production 


Reaches New High Level 


Washington, May 10. — German 
motor vehicle production attained 
a relatively high level during Feb- 
ruary of the current year, accord- 
ing to Rolland Welch, assistant 
U. S. trade commissioner at Ber- 
lin. The output during that month, 
he states, was greater than for 
any month since August, 1934, 
and approximately twice that re- 
corded in February, 1934. 

Comparing the production in 
February, 1935, with the preced- 
ing month of January, the report 
shows that passenger car output 
increased from 13,461 units to 


CALLING ALL COPY 


For the Second Semi-Annual 
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15,306 units; truck production 
from 2450 units to 2597 units; and 
omnibus production from 178 
units to 210 units, 

Production of small motorcycles 
declined from 5276 units in Janu- 
ary to 4649 units in February 
while the output of large motor- 
eycles increased from 2396 units 
to 2592 units, it was stated. 

Production of  three-wheeled 
motor vehicles amounted to 708 
units in February against 720 
ynits in the preceding month. 


Name Officers 

Hartford, Conn., May 10.—Preston 
A. Eddy, head of the P. A. Eddy 
Nash Co., has been elected president 
of the Hartford Automobile Dealers 
Assn., succeeding Arthur A. Nielsen, 
of John P. Nielsen & Sons Co., until 
recently Chrysler dealers. Harry C. 
Hine, of the A. C. Hine Co., Pontiac, 
has been re-elected treasurer, while 
Harry G. Trench, of Russell P. 
Taber, Inc., is a newcomer as vice- 
president. Arthur A. Fifoot con- 
tinues as secretary. 








EVIEW ano REFERENCE BOOK 


@ To be mailed to all subscribers with our issue of May 29th, a revised and 


even more complete edition of “the most complete reference book in the 


as the first book was called by Dealers, Manufacturers and 


Jobbers alike. 


Automotive Daily News 


The Trade Newspaper of the Industry 


Fifth Floor, New Center Bldg. 


operations of the men you are trying to sell. 


Detroit, Chicago or New York offices reserving space. 


@ This second edition will be a veritable Buyer’s Guide for Original 


Equipment, Accessories, Service Station Equipment and Replacement Parts. 


@ Make certain that your product is to be represented with advertising 


space in this important book which fills a definite place in the day-by-day 


@ There is still time to prepare and insert advertising copy, but as the first 


forms close May 20th, we will appreciate your wire or a phone call to our 


DETROIT, U. S. A. 








MAIL NOW @ 


Wayne Company, Date_ 

Fort Wayne, Indiana 

We are interested in Wayne Computing Pumps, Auto Lifts, etc., and 
will be pleased to have your representative call on us soon—without 
obligation. Send bulletin on re 
Name 


Address 


City_ 


WHEN PLANNING YOUR 
NEIGHBORHOOD SALES 
AND SERVICE STATION 


d<emenrher the 


PUMP ! 


Wayne merchandising 
equipment on the island is 
just as essential as a beautiful 
building—for your only point 
of contact is the pump. Make 
that contact count! 


At the pump is the place to 
sell more gasoline and oil, 
more accessories, more service, 
and more automobiles. 


All you need to do to get new 
business is to contact more 
prospects. 


The proved and tested way to 
get those prospects is through 
modern gas and oil service. 
Wayne Computing Pumps 
bring new customers into your 
station, build their confidence 
and keep them coming back! 


Wayne Pumps with their 


streamline design add the 
final touch of modern dis- 
tinctiveness to your “‘front’’. 


They distinguish your service 
above all the rest. They sell 
each customer more gasoline. 
They stop shortages and pre- 
vent losses. Wayne Display- 
meters have the same advan- 
tages and also provide roomy 
show windows which sell 
other merchandise. They pay 
for themselves three ways. 
Best of all—they cost nomore 
Investigate them now! 


Whether you are ready to in- 
stall your equipment or just 
planning the station, talk it 
over with aWayneman. There 
is a Wayne office near you 
wherever you are. 


WAYNE COMPANY 


FORT WAYNE, INDIANA 


Pacific Coast Division 
Los Angeles, California 


AUTO LIFTS, CAR WASHERS, AIR 
COMPRESSORS, LUBRICATING OIL 
AND GREASE HANDLING EQUIPMENT 


Wayne Company, Ltd., 
Toronto, Canada 


WAY NE 


COMPUTING PUMPS 


nn aS 





